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CUCTEMA KJIIOYOBUX IHAUKATOPIB OUIHKH EPEKTUBHOCTI
MAPKETHHI'OBUX 3AXO/IB B EJIEKTPOHHIN KOMEPLII

Pospobneni i naykoso oOIpYHMOGAHI MeOPemMUKO-MemoOON02iuHi 3acaou GopmysaHHs
cucmemu Kioyo8uUx IHOUKAmMopie oYiHKY ehekmugHOCmi ereKmporHHOI Komepyil, KA IPYHMYEMbCA HA
NPUHYUNGX: YLIECNPAMOBAHOCMI, CUCMEMHOCHI, KOMNAEKCHOCMI, BUMIPIOGAHOCMI, DeNe6aAHMHOCHI,
00 ’exkmusnocmi ma 36anancogarocmi. Po3pobiaeno i 00Ipynmosano mooeib HPUUHAMMSA PilleHHS
cnoocugauem npo npudbanus mosapy 6 Iumepunem. 3 memoro onmumizayii npoyecy npooaxicie ma
nIOBUWEHHS.  eQ)eKMUBHOCMI  eleKMPOHHOI  KOMepyii  0OIPYHMOBAHO OCHOGHI emanu  OYIHKU
ehexmuerHocmi enekmpoHHOI Komepyii ma RIOBUWEHHS KOHBEPCIUHOCMI caumy Ha PI3HUX emanax
«80POHKU npodadiciey. [Ipakxmuyna peanizayis OmpuManux HayKosux pe3yibmamis Hadae MONCIUGICINb
KOMNIEKCHO OYIHUMU eheKMUBHICMb eleKMpPOHHOI KoMepyii, npocHo3ysamu i oyintoeamu eghekmu 8i0
DI3HO20 POOY MAPKEMUH208UX 3AX00i8.

KittouoBi ciioBa: eeKTpoOHHA KOMEPILisl, «6OPOHKA NPOOAICi8», CTIOKUBAY, KITFOYOBI ITOKa3HUKH
e(hekTuBHOCTI, TpadiK, MiIKDOKOHBEPCisl, MAKPOKOHBEPCIsl.
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ITocranoBka mpolJeMH B 3arajJlbHOMY BHIUIAAI Ta 1i 3B’A30K 3 BasKJIMBHMH
HAYKOBHMH 200 NMPaKTHYHUMH 3aBAaHHAMH. OCOOJHBICTIO CYy4acHOTO €Tamy PO3BHUTKY
HalllOHAIbHOI E€KOHOMIKM € NEepCHEeKTHBHE JOMIHYBaHHS i1H(pOpMaliifHO-KOMYyHIKallIHHUX
TexHoJorii. 3a nanumu «vpnMentor» y cBiTi B 2018 pori 6yno nonan 1,24 mupa. BeO-cailTiB
[1]). CroronHi cy0’ €KTH MiANPUEMHUIIBKOT TISIIBHOCTI MEPEOCMUCTIOIOTH CBil 013HEC 3 TOUKH
30py IHTepHeTy Ta #oro HOBOi KyabTypu Ta MoximBocteil. Cxemu BigHocuH B2C (GizHec-
cnoxkuBay), B2B (6i3nec-013Hec), C2B (cnoxuBau-6i3Hec), C2C (cnoxxkuBau-crioxuBay), B2G
(013Hec—nepxaBa), C2G (cnoxkuBau—nepxkaBa), E2E (cmiBpoOiTHHK-criBpoOiTHUK), B2E
(Gi3Hec-cmiBpoOITHUK) HaOyBarOTh Bce OUIBINOT MOMYJISIPHOCTI Y BChOMY CBiTi. 3a JaHUMHU
«EVO.business» B 2018-M B MOpIBHSAHHI 3 MUHYJIMUM POKOM PUHOK €JIEKTPOHHOI KOMepIii B
VYkpaiti 3011bIIUBCS Ha TPETUHY — 10 65 MIIPA.TPH.
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3a TemMnamMu 3pOCTaHHS BiH 3aJUINAEThCS ApYruM B €Bpomi [2]. EnexTponHa koMepiis,
BPaxOBYIOUM 3pPOCTAIOUUN PUTM CYYaCHOTO JKHUTTS, CTa€ OUIbII MOOUIbHOI (KOPUCTYyBadi
MOOUTBHUX MPUCTPOIB MAIOTH HIMPOKI MOXKIUBOCTI TPUOAHHS TOBAPIB Uepe3 3pYUHi TOJATKH ),
a CTPIMKHH PO3BUTOK 1H(POPMAaIIfHO-KOMYHIKAI[IHHUX TEXHOJIOTH 3a0e3neuye CloKuBa4am y
BCHOMY CBITi BUIBHHUI JTOCTYII IO TOBApiB Ta PO3IIMPIOE MOKIMBOCTI iX BHOOPY Ta KyMiBIIi.
Taxwuii, 10BOJI1 OypXJIMBUI PO3BUTOK €JIEKTPOHHOI KOMEPILii, 3 OAHOI0 OOKY PO3LIUPIOE CIIEKTP
MOYJIMBOCTEH PO3LIMPEHHS PHUHKIB 30yTy, 30UIbIICHHS 00CATIB peamizamii Ta 3pOCTaHHA
MpUOYTKY, 3 1HIIIOTO — CIPHSE 3aTOCTPEHHIO KOHKYPEHIIil Y MaHii chepi. Y CBIAOMICHHS ITUX
00CTaBHH NMPHU3BEJIO A0 aKTUBALlI] HAYKOBOTO IHTEPECY TOCIIAHUKIB A0 MPOOIEMATUKHU MOIIYKY
NUISIX1B MABUIICHHS €()eKTUBHOCTI Ta KOHKYPEHTOCIIPOMOKHOCTI JiSTTHHOCTI.

Jis miATPUMKH ICHYIOUMX Ta PO3BUTKY HOBUX KOHKYPEHTHHX IiepeBar y cdepi
€JIEKTPOHHOI KOMepILii cy0’€KTH TOCHOJAapIOBaHHS IOBUHHI CHUCTEMAaTHYHO 31HCHIOBATH
OLIIHKY e(eKTUBHOCTI CBOEI IISUIBHOCTI 3 YpaxyBaHHAM cHenu(piyHUX Ui E€JIeKTPOHHOI
TOPTiBJII O13HEC-TIPOIIECIB.

AHaJi3 ocTaHHiX AocHilKeHb i myOaikauniii, B SIKMX MNOKJIaJeHMl IOYaTOK
BHPIIIEHHIO JaHOI npod/jeMu i Ha sAKi cnupaerbesi aBTop. Cepel akKTMBHUX HAyKOBUX
JTUCKYCIi € ps TEOPEeTUYHHX Ta METOIOJOTIYHUX acCIleKTiB aHami3y e(eKTUBHOCTI
enekTpoHHoi koMepitii. Tak, psa Buenux (A. B. Tanmypa, H. B. Kosanenko [3], T. I'. Byii, L.51.
[aBpuuis [6], JI. /1. Tapminep, A.B. Opiosa [7], O. 1. lllanesa O. [9], H. JI. [Tucapesnko, 3. P.
€pnokumona [10], O.K. Madantok [12], I'. II. Jlsmenko, P. B. Motkamtok [14] Ta iH.)
pO3TIIAIAIOTh  OCOOMMBOCTI  (PYHKIIIOHYBaHHS, PO3BUTKY, MOJeNi Oi3HECY HAa PHUHKY
eJIeKTPOHHOI KoMepiii B YKpaiHi, mpoOaemMu 1 MOKIMBOCTI PO3BUTKY [HTepHET-MapKeTUHTY,
BU3HAYAIOTh MEXaHI3MHU JPOMIIHIIIIHTY B YMOBaX MEPEXKEBOI eKOHOMIKH [3].

VY po6oTi [4] 3ampornoHOBaHO JOXITHUN, PUHKOBHUM 1 BUTPATHUN IMIXOJH IO OIlIHKH
e(EeKTUBHOCTI AISITBHOCTI €JIEKTPOHHOTO MarasuHy, c()OPMOBAHO JIBi TPyNH TOKa3HUKIB —
OIIIHKM TOTOYHHUX PE3YyJIbTATIB AISUIBHOCTI Ta OI[IHKU KIHIIEBHX Pe3yJbTaTiB AisUIbHOCTI. J{is
aHamizy e(QEeKTUBHOCTI EIEKTPOHHOI KOMepIii B poOOTI [5]3ampOnOHOBAHO METOIUKY
MO/JICJIIOBAHHS KOMIUIEKCY MapkeTuHry (marketing-mix modeling, MMM), sika no3Bosisie
KUIBKICHO OIIIHUTH, SIKUM YMHOM KOKE€H BHUJI MapKETHHTOBOI JISUTBHOCTI BIUIMBAE HA 0OCST
npojaxiB. 3aciyroBye Ha yBary 3alpoliOHOBaHM B poOotri [6] mnepenik dakropis
KOHKYPEHTOCIIPOMOXKHOCTI ~KOMIaHii, 10 3aliMaloTbCsi €JIIEKTPOHHUM Oi3HECOM Ta
METOJUYHHM IHCTPYMEHTApil JaHOI OIIHKH.

BuniienHHsi HeBHpilleHMX paHille YacTHH 3arajbHOi MNpPodJIeMH, KOTPHUM
NPUCBAYYEThC CTATTHA. Bigmaroun Hane)XHe ICHYIOUUM JIOCHIIKEHHSIM PI3HHX AacleKTiB
YIPaBJIiHHS €JIEKTPOHHOIO KOMEPLIEI0, CIi 3a3HAYUTH, 110 MUTAaHHSA (POPMYBaHHS CUCTEMU
KJIIOYOBUX 1HIUKATOPIB OLIHKA €()EeKTUBHOCTI E€JIEKTPOHHOI KOMEpIii 3aluIIaroThCs
HEIOCTaTHHO BUCBITIIEHUMH Ta MOTPEOYIOTH MOIANBIIOT0 HAYKOBOTO TIOIIYKY.

@®opMy/1I0BAaHHA MeTH CTATTi (IOCTAaHOBKaA 3aBJaHHsl). MeTa crarTi moisrae y
BHU3HAUEHH] 1 KOHCTPYKTHMBHOMY OIPAIIOBAHHI NMHUTAaHb (OPMYBAHHSI CHUCTEMH KIHOYOBHUX
IHAMKATOPIB OLIHKM €()EeKTUBHOCTI MapKETMHIOBMX 3aXO/IB B E€JEKTPOHHIM Komepuii 3
ypaxyBaHHSM CHEeIU(IYHUX TPOIECIB.

Jlnst peanizaliii HOCTaBIE€HOI METH BUPIIIIEHO HACTYIIHI 3aBJIaHHs: pO3pOOJICHO MOJEIb
NPUKRHATTS PIlICHHS CIIOKMBa4YeM TpO NpuA0aHHS ToBapy B IHTEpHET; BU3HAYEHO OCHOBHI
METPUKU €(PEKTUBHOCTI B €NIEKTPOHHIN KOMEpIIii sl KOXKHOIO eTany «BOPOHKH IPOJaXKiBY,
c(hOpMOBaAHO CUCTEMY KITFOUOBUX 1HAMKATOPIB OLIIHKU €(EeKTUBHOCTI MaPKETUHTOBUX 3aXO01B
B €JIEKTPOHHIHT KOoMepITii.

BukJjageHHsi 0OCHOBHOro Matepiajy AO0CJTiIKeHHsI 3 MOBHUM OOIPYHTYBAHHAM
OTPUMAHMX HAYKOBHMX pe3y/bTaTiB. 3BUYANHO, MiJ €JIEKTPOHHOIO KOMEPIIEI0 PO3yMilOTh
«...CIIJIbHE BUKOPUCTAHHS A1I0BO1 iH(opMallii, MATPUMaHHS 1IJ0BUX BIIHOCHH 1 TPOBEIEHHS
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JIUTOBHX ONepaiiid 3a JONOMOTOK TEJICKOMYHIKAIiHHUX Mepex» [7]. EnexrpoHHOIO
KoMepIliero € Oyap-ska Qopma Oi3Hec-mpoIrecy, B SKOMY B3aEMOJIS MK CyO'€KTamu
BifIOyBaeThcsi enekTpoHHUM uuHOM [8]. Jlo enekTpoHHOi KoMepIii BiJHOCITH Hadip
IHTEpaKTUBHHX METOJIB BEICHHS isSUIbHOCTI 3 HaJaHHS CIIOKMBa4yaM TOBapiB Ta mocayr [9]:
CJIEKTPOHHUM OOMiH iH(OpMaIli€r0; €IeKTPOHHUI pyX KaliTaly; eJIeKTPOHHY TOPTIBIIIO;
€JICKTPOHHI TPOIII; €JICKTPOHHUM MApKETHHT; €JICKTPOHHUK OaHKIHT; €JIEKTPOHHI CTpaxoBi
nocayru. EjekTpoHHa Komepuis Hajgae yHiBepcaldbHy MiarGopMy Ui IMiITPUMKH
KOMEPIIIHHOI JISITBHOCTI 10 BCbOMY CBiTYy. CaliT €JIEKTPOHHOI KOMEPIIii HaJa€ KOPUCTYBayeBi
wiatdopMy, Ha SKii Bes iHPOpMaLlis JOCTYITHA B OJTHOMY MICIIi.

EntekTpoHHa KOMEPIIisi €BOJIIOI[IOHYE I/ BIUTMBOM TPhoxX MeTadakTopis [10]:

1) iHHOBalil — pilIEHHS 100 BHKOPHUCTaHHS [HTEpHETY sK 3aco0y KOMYHIKarlii,
KaHaTy 30yTYy 1 KpaluM JOCTYIIOM BHACIIIOK MOIMUPEHHS CMapT(HOHIB 1 IJIAHIIETIB;

2) IPOHUKHEHHSI PUHKY — XBHJISI aKTUBHOT'O PO3BUTKY 1HTEPHET-TOPTIBIII;

3) BHCOKOro piBHsA mpodecioHamiaMy, MmO 3abe3rneuye MOKIMBICTD MPOHUKHEHHS
oHJaiH-puHKy. [locayru BimoMux OpeH/iB IUIATIHKHUX CHCTEM IOCTYIIOBO 3pOOMIIM OHJIAMH-
riaTexi Oe3MeYHUMH, 3pOciia 3HAUYIIICTh Bi3yaJbHOTO Ta iH(QOpMAIIIHOTO MpeacTaBIeHHS
IPOAYKTIB, PO3LMIMPHIIACS MOKIMBOCTI IOCTABOK i O€3KOMITOBHOTO IMTOBEpHEHHS 400 0OMiHYy.
A BUMOIA KII€HTIB B HAIMHOCTI 1 IIBUAKOCTI IIOCTABOK 3a0€3IeYmyii CUJIbHUI THUCK
KOHKYPEHIIii cepesi OHIaitH-TOPTOBIIiB.

B enextponHiit komepIiii oOCHOBHUI (POKYC yBaru CpsiIMOBaHUI Ha LIJTLOBY ayJUTOPIIO
CIIO’KMBAYIB Ta MOXJIMBICTh BIUITMBATH HA MPUUHATTS HUMU PIIICHHS NP0 MPHUIOAHHS TOBapY

(puc. 1).
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Pucynok 1 — Moenb NpuitHATTS pillieHHS CIIOKUBAa4YeM Mpo npuabdaHHs ToBapy B [HTepHETI,
Cknaoeno asmopamu na ocrosi [11]
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BinmoBigHO mpencTaBiIeHOi MOJENI, MepIl HiX MPUHHATH PIMICHHS MPO MPUIOAHHS
TOBapy B IHTEpHETI, MOKYIELb MPOXOIUTh I€KIJIbKa OCHOBHHX €TaIliB:

1) IMomyk indopmamii. [Ijis 1bOro BHUKOPUCTOBYIOTBCS PI3HOMAHITHI JpKepesa
iHdopmMartii: ocoOucTi mKepena, KOMEpIiiHI pKepera, 3araabHOA0CTyNHI Kepena (3MI),
JOKepea eMITIPUIHOTO JIOCBITY.

2) ®opmyBaHHs «00pa3y» MOTEHIIIHHOTO MpojaBisl. Ha manomy erari 3HaYCHHS Mae
apxiTekrypa caiity [HTepHeT-marasuny. 3pydHa apXxiTekTypa 3a0e3nedye MpocTy HaBIralliro 1mo
CaiiTy Ta MOJIErHIye 1HJIEKCYBaHHS pPecypcy MOIIYKOBUMH CHCTeMaMU. ApXITEKTypa cailTy
MOBUHHA OYTH 1MOOYI0BaHA TAKMM YHHOM, 1100 KOPUCTYBAay BUTPAYaB HE OiJIbIIIE TPHOX KITIKIB,
o0 MIATH A0 CaMOro HUXKHBOTO piBHA caiTy. OntumansHa SEOQ-CcTpykTypa calTy 103BOJISIE
OTPUMYBATH 3 TOIIYKOBUX CHCTEM MaKCUMyM MOXIUBOTO Tpadiky Oe3KomToBHO abo 3a
HaWHKYOIO I[IHOO 32 KJIIK B KOHTEKCTHiH pekinami Google Adwords a6o SAunekc Jlipekr.

3) [Momyk indopmariii Ha caifTi mpo ToBap. Ha caiiti InTepHeT-Mara3uny 000B’13KOBO
MOBUHHA OyTH CTOPIHKA 3 IOBHUM OIHUCOM XapaKTepUCTUK ToBapy. Lle 703BOIUTh MiABUILINTH
piBeHb 1H(GOPMOBAHOCTI CHOXHMBaya MPO TOBApP Ta TMO3WTHUBHO BIUIMBATHME Ha pPIIICHHS
CIIOKMBaYa BIJIHOCHO MOKYIIKU TOBapy.

4) Ominka ansrepHatuB. CIoKHUBaY 311MCHIOE BUSHAYCHHS 1 IIOPIBHSHHS BIIACTHBOCTEH
TOBapiB, MOKA3HUKIB 3HAYYIIOCTI XapaKTEPHUX BIACTUBOCTEH TOBapy, QYHKIIH KOPHUCHOCTI
PI3HHX aJIbTEPHATUBHHUX BapiaHTIB, IKi MOXYTh BUPIIIIHTH MTPOOIIEMY.

5) PitieHHs PO MOKYIIKY IPUUMAETHCSA SIK PE3YIIbTAT IMONEPEAHIX €TaliB, i TYT BasK/IHBI
pIIIICHHSI, TTOB'13aHi 3 TUM, SIKHW TOBAp KYIUICHUH, B SIKii KIJTBKOCTI, 32 SIKOIO IIHOIO.

6). Peakuis Ha mokynky. Ilepenbadae OLIHKY CEpBICY Ta YCBIOOMIJIEHHS CTYIICHS
3aJI0BOJICHHS IMOKYIIKOFO, [ii micyist mokynku. Ciil 3a3HaYUTH, IO Y pa3i MO3UTHUBHOI OIIHKU
pOOOTH CaliTy CIIOKUBaYEM ITiIBUILYETHCS BIPOTIIHICTh «OTPUMAHHS TOCTIHHOTO KITIEHTAY.

V3aranpHIOIOYM JETaNi3amilo eTamiB  peaizamii MoJeNni NPUHHATTA pIMICHHS
CIIO’KMBaYeM Ipo MpuaAOaHHS ToBapy B [HTepHETI MOXKHA CTBEpIKYyBaTH, L0 B €IEKTPOHHIN
KoMepIlii e(peKTUBHICTh 3HAYHOIO MipOI0 BU3HAYAETHCS 3[IaTHICTIO 10 CTBOPEHHS CIIPUSATIMBOT
«30HM BIUIMBY» Ha pIIICHHsS CMOXXHUBaya BIAHOCHO MPUUHATTS pIMIEHHS MPO MpHAOAHHS
ToBapy. [Ipm 1IbOMY OCHOBHA yBara IOBHHHA (DOKYCyBaTHUCS Ha TPOIEC] TMEpeBEICHHS
3BUYAMHOTO 3aJy4eHHs YBaru MOKYIIS 0 ToBapy Oe3mocepenHbo 10 HOoro MOKYMKH, TOOTO
3MIHHU CTaTyCy MOKYMI 13 «IIOTEHIIIHHUI HA «pEaTbHUN».

[Ipu uboMy, MpU AOCHIKEHH] TMOBEIIHKHA CIIOKUBAYiB T4 MPUUHITTA HUMHU PillIEHHS
po IpuaOaHHsS TOTO YW 1HIIOrO ToBapy abo mociyru B [HTepHeTi, nepi 3a Bce, HEOOX1IHO
BHBYHMTH CaMOT0 CIIOXKWBaya. BUIIIAIOTH IeKiIbKa TUITIB crioykuBayiB [11]:

1) [nauBigyabHI CHIOXKKUBAYI — [I€ CIIOXKHMBAYi, SIKi OTPUMYIOTh TOBAPH TUIBKHU IS CBOTX
ocobuctux notpeod. [IpuknagoM Takux CroXUBaydiB MOKYTh BUCTYIATH K CAMOTHI JIFOJIH, TaK
1 TpoMajasHH, KOTpPl MPOXKHUBAIOTH caMmocCTiiHO. JlaHWil TuUnm cHokuBa4iB HaAMOUIBII
3aIliKaBJICHHUI B MOKYIII OSTY, B3yTTS Ta OCOOUCTUX pEUECH.

2) Cim’i abo momorocrmogapcTBa — II€ Tpyna IMOKYIIB MPOJAYKTIB Xap4dyBaHHS 1
HEMPOJOBOJIBUMX TOBAPIB, 32 BUHATKOM OCOOMCTHX peueil. B qaHoMy BUMajky pilleHHS Ipo
Ty YH 1HIIY MOKYIKY NPUHMAETHCS CIIUIBHO MOAPYKAKSAM a00 K IJIaBOIO CIM'i.

3) TlocepenHWKH — Iie¢ THI CIOXKUBA4iB, sKi KYNyHOThb TOBap IS MOJAJIBIIOTO
nepenpojaxy. [locepeaHuku sBIsAOTH c0000 OUTBIT MpodeciiHUX MOKYIIIB, Ha BIIMIHY BiJl
ciMell Ta IHIUBIMyaTbHUX CIIOXUBAYiB. 3apPOMOHOBAHUI HUMH MOMUT MOXE OYTH K JOCUTH
IIHPOKUM, TaK 1 JIOCHTH BY3bKHM.

4) TocravyanbHUKK 200 MPEICTaBHUKK (PipM, TOOTO MOKYIII TOBApiB MPOMHUCIOBOTO
npu3HavYeHHs. BOHM KyIyIOTh TOBap JUIS MOJMAJIBIIOTO HWOTO BUKOPUCTAHHS Y BHPOOHUIITBI,
TOMY BPaXxOBY€ThCS BCE: I[iHA, KUTbKICTh, IMIBUKICTh MOCTABOK, PO3MIpP TPAHCIIOPTHUX BUTPAT,
MOBHOTA aCOPTUMEHTY, penyTalis GipMu Ha pUHKY, PIBEHb CEpPBICY Ta 1HII1 YUHHUKH.
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JlJis BU3HAYEHHS OCHOBHHMX HAMPSMKIB IIIBHUIIECHHS €(PEKTUBHOCTI EIEKTPOHHOI
KoMepIlii Moxke OyTH 3aCTOCOBaHA MOJICTb «BOPOHKH MPOJAXKIBY, Bi3yalbHUN 00pa3 K01 OyB
3anpornionoBanuii A. [Terepconom B 1959 porti. lanuii incTpyMeHT HaOyB IIUPOKOTO BU3HAHHS
y pi3HHX cdepax EKOHOMIYHOI MISUTBHOCTI, B TOMY YHCII cdepl eIeKTPOHHOI KOMepIlii.
«BopoHKa TIpoAaxiBy SBIIsLE€ COOOI KApTy TEOPETUYHOTO NUIAXY MOKYMIS, TOYMHAIOYH 13
HIEPBICHOTO KOHTAKTY i3 MPOJIABIIEM i 3aBEPIIYIOYHN TOKYITKO ToBapy [12].

Boponka npogaxi sBisie codoto rpadik, o Harajaye mepeBepHyTy mipamiay (puc. 2):
BEpXHS IMMPOKA YaCTHMHA ITOKa3y€e, CKIIbKH KIIE€HTIB 3HAXOMAThCS Ha IMOYATKOBIM cTamil
IpoIieCcy MpOAaKiB (BHCIIOBJIIOIOThH 3alliKaBJICHICTh MPOIO3UIIIEI0, TEPErISAal0Th MOXKIIUBI
IbTEPHATHBY, 3HAHOMJIIITBCS 13 XapaKTEePUCTUKAMU TOBApPiB, BEAYTh MIEPETOBOPH ), & HUKHS —
xapakTepusye 0e3nocepeiHbo pe3ynbraT (mpoaaxi) [13].

[ToTeHIiiiHI CTIOKUBAYI, SIKI CKOPUCTATHCS
MOIITYKOM Ta 13 MOYJIMBHX aJIbTEPHATUB 00paH
KOMITaHio «X)»

Crio’xuBai, SIKi IEPersTHYIIHA TPOTIO3HIIII0
KOMIaHii Ha caiTi (BigBiAyBai caiiTy)

BinpinyBaui, siki 1eTanbHO
03HAWOMUJIUCS 13 MPOTIO3UITIEIO Ta
BHCJIOBHJI HaMip MPUI0aTH TOBAP

[oxymmi (8iosioysaui catimy,
SKI 000a6uY MO6ap y KOWUK
ma oniamuau 102o)

Pucynok 2 — «BopoHka npoiaxiB» B €IEKTPOHHIN KoMepIIii
Crnaoeno asmopamu Ha ochosi [14]

Jlng omtumizaliii mpolecy MpOAaXiB Ta, BIAMOBIIHO, MiJBUIICHHS €()EKTHBHOCTI
€JIeKTPOHHOI KOMepIlli HEeOoOXiJHO OTPMMATH BIAMOBIIb HAa MUTAHHS: KA YaCTKa KIIEHTIB
NEepexXOoANTh A0 HACTYMHOro etammy? J{i1s 1boro HeoOXi1HO MMpoaHalli3yBaTH BCi il CIIO)KHBava
Ha CalTl 3a HACTYMHMMM KJIIOYOBHMHM aclleKTaMM: yBara — IHTepec — OakaHHs — [ Ha
OCHOBI crieU(piYHUX Ui eIeKTPOHHOI KOMEpIii 1HAMKATOPIB (Tpadik, KOHBEPCIs, JiJIN).

Tpadik (Traffic) — obcsr indopmartii, sika MPOXOAUTH UEpe3 CANT 3a BU3HAUCHU
npoMikok dacy [15]. OcHoBHa oMHMIISI BUMIpIOBaHHS — OIT, aje 4acTille A po3paxyHKiB
BUKOPUCTOBYEThCST OaliT 1 moxigHi: Merabaiit (MB), rirabaititr (I'b) 1 TepaGaiit (TH).
Po3zpaxoByeTbes 3a GopMyIIoro:

Traffic=R x K x D,
ne R — po3mip 3aBaHTaKEHUX CTOPIHOK;
K — KUJIBKICTh Bi/IBiyBadiB B JICHB;
D — KinbKICTh AHIB B aHATI30BAHOMY TEPIOIi.
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["onoBHUM 3aBIaHHAM OYAb-SKOTO BH]y €JIEKTPOHHOI KOMEpIIii € 30inbieHHs Tpadika
caity. Jls 3aydeHHs iJIbOBOT ayIUTOPii — HEOOX1THO ONITUMI3yBaTH MTOCAAKOBI CTOPIHKH 1]
IJIbOBI KJTFOUOBI CJI0BA, €KCIIEPUMEHTYBATH 3 PEKJIAMHUMH OTOJIOIIEHHAMH, ToIo [16].

Cnenudiyauii IHAMKATOP OLIHKYU B eNeKTpoHHIH Komepii «JIim» (Lead) — e Oyap-sika
noJis, sKa 3[iCHEHa KOpHCTyBaueM Ha caiTi. /Io HbOro MOXHA BIJHECTH: PEECTpPALIIO,
BKa3iBKY ocoOucToi iHdopmartii mpo cede, 3aroBHEHHS crierianbHOi (opMu (aHKETH, 3asBKH),
3aBaHTAXKEHHS Oy/Ib-SKHUX JaHUX, TOmO [ 16]. JIigu 103BONSIOTE MUTTEBO JOHOCUTH MPOIIO3HUIIIi
¢bipM HOBUM KITIEHTaM, KOHBEPTYIOUH iX y MOKYNKH. JIiT1 yMOBHO MOAUISIFOTHCS HA JIB1 SIKICHI
kareropii [17]:

— MPOJAXKHI JIIIM — HOBI KIIE€HTH, Kl 3aJIMIIAIM CBOi KOHTAKTHI JaHi, mo0 3apa3
npua0aTH KOHKPETHUHN TOBAp;

— MapKETHHTOBI JIiW — TOTCHIIWHI KIIEHTH, SKI 3QJIHMIIAIM KOHTAaKTHI JaHl TpH
HiANUCI Ha PO3CHIKK HOBHUH, PEKJIAMHUX OYKJIETiB, aKIiHHUX MPOMO3HLiN, iH(popmMarii npo
po3mnponaxi, SMS). BoHu 1ikaBIsATBCS MPOAYKTOM 1, MOXKJIMBO, B MaHOyTHHOMY CTaHYTh
KITI€EHTAMH.

Jlig omiHkKM Bifmadi calTy y BapTICHOMY 3HA4€HHI BHKOPUCTOBYIOTH IOKAa3HHUK
«apricts migy» CPL (Cost Per Lead), sikuii po3paxoByeThCs 3a (GOPMYJIOFO:

CPL=B—M,

L
ne, CPL - BapricTh miny;
By - MapKeTHHTOBHI OOJTKET;
QL — KUTBKICTh OTPUMAHHHUX JITIB.

Buxonsuu 3 BaprocTi Jiay 1 MapKUHAIBHOCTI Oi3HEeCy ab0 KOHKPETHOTO TOBapy
(mociyru), MOKHA BU3HAUUTH, Y4 BUT1HA poOOTa MO KOHKPETHOMY KaHaly, 1 Ha SIKOMY piBHI
MOBHHHI OyTH BUTPATH, 00 1€ 3aJIUIIATIOCS BUT1IHUM.

KitouoBoro MeTpukor eheKTUBHOCTI B eleKTpoHHiH komepirii € kouBepcis (CR) —
BIJIHOIIEHHS KIJTBKOCTI JIFOJICH, 10 3/IIMCHUIIM Ha CalTI IIJIbOBY IO, 10 3arajibHOI KUTBKOCTI
BiJIBI1yBauiB caiiTy, sKka po3paxoByeThcs 3a hopmysoro [17]:

B Z
Traffic '

ne CR — xonBepcis;
Z — KIJIbKICTh 3aMOBJICHb;
Traffic — Tpagix.

[Tokynka — 11e MaKpOKOHBEpPCisi, OCHOBHUI MOKa3HUK €(PEKTUBHOCTI poOOTH CAalTy B
eJIEKTpOHHIH KoMepiii. MikpoKoHBepcii — 1€ MPOMIXKHI J1ii, SIK1 B1/IBiJyBad poOUTh HA LIUIAXY
70 MaKpoOKOHBepcii. BoHH He TPUHOCATH NPSMOI BHPYUYKH, TPOTE MO3UTUBHO KOPEIIOIOTH 3
OCHOBHOIO METOI0 — iponaxamu [18].

MikpokoHBepcii MOKHA PO3JIIIIUTH Ha JAB1 KaTEropii:

— eTamy Mpolecy: MIKpOKOHBEPCIi, 5Kl 31 CHIOI0Th KOPUCTYBadi Ha HIISAXY JI0 MaKpo-
KOHBepcii. MOHITOPUHI TakMX M JOMOMOXK€ BHU3HAYUTH €TalM, Ha SKUX HEoOX1JIHO
nomnpaifroBaty 1 nominmmrty UX-1u3aiis;

— BTOPUHHI Jii: HE € OCHOBHMMHM LIJISIMU CalTy, aje JOCSITHEHHS TakuxX Lied €
1HAMKATOPOM MaillOyTHIX MaKpOKOHBEPCIH.
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AHai3 MiIKpOKOHBEPCii T03BOJIUTHh BH3HAYUTU «BY3bKi» MICISl y BOPOHII MPOJAXKIB.
Hanpukinan, sximo 3 1000 BiaBiayBauiB cainTy 200 mepeHIiIIyn B pO3/Iii «KOIIHKY, a 3 «KOIIHKa
Tinbku 10 opopMuIM 3aMOBJIEHHS, TO MOXKHA NPUIYCTHTH, 110 (popma, J1e¢ KOPUCTyBaueBi
MIPOMOHYETHCS OPOPMUTH 3aMOBJICHHS, IOTPEOYE MePEPOOKH 1 IMOTIIIICHHS.

Ha MikpokoHBepCitO BIUNIMBAIOTh Taki YnHHHUKH [16]:

1) yHKITIOHANBHICTB CaliTy: HOTO CTPYKTYpa, HaBiraiisi, TOCTYIHICTh iHTEpPEiicy,
3pYYHICTh KOPUCTYBAaHHS, IBUIKICTh 3aBaHTaKEHHS;

2) KOHKYPEHTOCITPOMOXKHICTh: PIBEHb I[iH, YMOBU JOCTaBKH, (HOPMU OILIIATH,
YHIKQJIBHICTb 1 3aTpe0yBaHICTh MPOITOHOBAHOTO TOBApY a00 MOCIYTH, PIB€Hb KOHKYPEHIIIi
(KITBKICTh YYACHUKIB PUHKY, SIK1 POTIOHYIOTh aHAJIOT1YHY IPOIYKIIIFO, 110 3aJIEKHUTh BiJl
TOT0, 3MYIIICH] BiJIBilyBadi 3BEpTaTHCA A0 Ti€i UM iHIIOT KOMIIaHii abo pecypcy, 4d y HUX €
BHOIp);

3) SKiCTh ayIUTOpIi CalTy, IX MOTHBAILiSl Ta HAMIPH.

[HITUM KITFOUOBUM acmeKTOM cepu eIeKTPOHHOI KOMEpIIii € Te, III0 TOBAPOM BUCTYIIA€
fioro BipTyanpHUil 00pa3 y Burisiai iHGopMalii mpo KiHIEBUH MPOIYKT, a HE caM KiHIIEBUU
npoAaykTr. Ha BigMmiHy BiI MarepiaJibHUX TOBapiB, Iieil oOpa3 Moxe OyTu Oe3KiHEUHO
PO3TUPAKOBAHUN Ta IUIECIIPSIMOBAHO JOBEJCHUH 10 KOXKHOTO MOTEHIIHHOTO MoKyt Came
BiH 1 € 00’€KTOM KYIIiBJIi-IPOIaXy, MaTepiaii3yoduch mcis omiatu [19].

Cain 3a3HauuTH, TI0 JUIS €IEKTPOHHOI KOMEPIIii XapaKTepHi crennidai mpouecH, siKi
OB’ s13aH]1 3 YroJAaMH KYIiBJIi-TIPOJIaXKYy:

1) B enexkTpoHHi# KOMepIii i1 9ac ornepariii 0coOMCTOT MPUCYTHOCTI YIACHUKIB YIOIH
He mnoTpiOHO. IIpaBOBOIO OCHOBOIO Ui CKJIaJaHHA JaHUX YroA € P 3aKOHOJABUUX
JOKYMEHTIB, OCHOBHMMHU 3 sikux € HactymHi [20]: IlomarkoBumit Komekc Ykpainu; 3akoH
VYkpainu «lIpo enektpoHHY KoMmepiito»; 3akoH Ykpainu «lIpo enextponHuil mudposwHii
mianucy; 3akoH Ykpainu «I[Ipo enekTpoHHI TOKYMEHTH Ta SJICKTPOHHHMA JOKYMEHTOOO0ITY.

2) B enexkrtponHiii komepmuii ayreHTH(]iKaimis BigOyBa€ThCA aBTOMATHYHO 3
BUKOPHUCTAHHSM MEXaHI3MIB €JCKTPOHHUX cepTHdikaTiB AyTeHTH}IKAIiS HaJae TapaHTIio
TOTO, 1110 YYaCHUKH YTO/IM B MOJAJIBIIOMY HE 3MOXKYTh 3allepeuyBaTu CBOET y4acTi.

3) I'poroBuit 06Ir Ta TOBAPOOOMIH 3MIMCHIOETHCS 3 BUKOPUCTAHHSAM EIEKTPOHHHX
B32€MOPO3PaXYHKIB.

4) OcopmiteHHS Ai0BOT YoM XapaKTepU3ye pe3yabTaTHBHICTh JIIOBOI omepaiii Ta
MO3Ke 3a0€3MeYUTH MK IPOAABIIEM 1 MMOKYIIIEM TOBITOCTPOKOBI BiTHOCHHHU.

5) Pe3yibpTaTHBHICTH JAUIOBUX OMEpallii B €JICKTPOHHIA KOMEpIii 3aJeKUTh Bil
e(eKTUBHOCTI CTpaTerii MapKeTUHTY 1 HaJJaHHs CIOXKKUBadaM iHdopmartlii mpo npoayktu. [Ipu
IbOMY OCHOBHA yBara IMOBHHHA NPUIUIATHCS IISM, SIKI CIPHSIOTH 3aBEPILIEHHIO JIJIOBHX
orepartii.

3 ypaxyBaHHSIM BHU3HAUEHUX KJIIOUYOBUX AacleKTiB O13HEC-TPOLECIB B €JIEKTPOHHIN
KOMEDIIii KOHBEPCisl «BOPOHKH MPOJIAXKiB» MOXKe OyTH IpeCTaBIeHa HACTYITHUM YHHOM (pHC.

3).
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Tpadik - o6cse ingopmayii, axa npoxooums wepes
caum 3a GUSHAYEHUI NPOMINCOK Uacy

MikpokoHuBepcii — 0ii' nomenyilino2o Kuicuma,
AKT 00360JIA10Mb OYIHUMU JIOSATIbHICb |
20MOBHICMb 3p0OUMU YiNbOosY Oit0 HA cauimi

Jlinm — Oyowb-sxi 0ii kopucmysaua Ha
caumi (peecmpayisi, 3ano08HeHHs /
ankemu / 3a56KU, 3a6aAHMAIICEHHS, MOUWO

MaxkpoxoHBepcist
(moxkymnka ToBapy)

Pucynok 3 — KonBepcist «BopoHkH MpoaxiBy» B €IEKTPOHHIN KoMepIIii
Crnadeno asmopamu Ha ocnosi [17, 18, 22, 24]

[Tpuitmaroun 10 yBaru BUKIAACHHA BUIIE IMiIX11 A0 YIIPABIIHHS 00CSITaMu IPOIaXkKiB B
€JICKTPOHHIN KOMepIlii, MO>KHa CTBEp;KYBaTH, IO IiJBHINCHHS KOHBEPCIMHOCTI KOXHOTO
eTary «BOPOHKH IPOJaKiB» JI03BOJISIE€ ONTUMI3yBaTH TaKi pe3y/IbTYIOUi IOKA3HUKH, SIK JIOXO/T
Ta IpUOYTOK. B 03HaUEHOMY acIeKTi 3acIyroBye Ha yBary mijXif 0 po3paxyHKy TOXO.Y BiJl
JisUTBHOCTI [HTepHEeT-Mara3uHy, 3anpornoHoBaHuii B podori [21]:

J=BAxK,, xBl,,xP, +TI+CII+5,

ne BJl — KUIbKICTh BiABITyBaHb CalTy;
K3n — koeilieHT 3aBepiIeHOCT] MOKYIIKH;
BII cep. — cepeanst BapTiCTh NOKYIIKH;
P11 — piBeHb KOMEpILIIITHOTO 10X0.1Y;

TII — nu1ata 3a TpaHCIIOPTHI OCITYTH;

CII — nutata 3a cepBicHI IOCITYTH;

b — omuara Ganepis.

[TepeBaroro maHOTO MIAXOMY € BpaXyBaHHs CHEIUMIUHUX ISl €IEKTPOHHOT KOMEpITii
MOKA3HUKIB (KITBKICTh BiJBiyBaHb CalTy, Koe(DillieHT 3aBEpIICHOCTI IMOKYMKH, OIIaTa
OanepiB, iHmii). Pazom 13 1uM, 3a3HaA4MMO, 110 BHUPIIMIEHHS MUTAHHS ONTHUMI3aIlli JT0XOIIB
00yMOBITIO€ HEOOXIJIHICTh JIOCHITKEHHsI Ta aHami3y Oi3Hec-NpoleciB, SKi € KIIOUYOBUMHU
YMOBaMH, Ta, BIAMOBIHO, JKepesaMu (OpMyBaHHS JOXOY B €IEKTPOHHIN KOMEpIIi.

B o3HaueHOMy acmekTi 3aciyroBye Ha yBary MiJixXia, BUKIaJeHHH B poOoTi [22],
BIJIMOBIJTHO SIKOMY: «... KIIFOYOBUMH YMOBaMH 301IbIICHHS OOCATIB TIPOJIaXK € BUCOKI Tpadik
(KUTBKICTh  BIJBIAYBayiB CTOPIHKM TOBapy) Ta KOHBepcis (CHIBBIIHOLIEHHS KUIBKOCTI
BiJIBi/TyBauiB Ta MOKYIIIIiB) CTOPIHKU TOBapy (JTICTHHTY), iHII1». be3yMoBHO, /711 3a0e3neueHHs
e(eKTUBHOCTI €JIEKTPOHHOI KOMepIii He0O0X1/1HI IIMPOKI 3HAHHS MPO Pi3HI Oi3HEC-TIPOIIECH Ta
TiSUTBHICTh YCHOTO JIAHIFOTa CTBOPEHHS BapTOCTI, TAKUX SK MApKETUHT 1 MPOJaX, depes
PO3pOOKY HOBUX MPOIYKTIB, BAPOOHUIITBO Ta BX1JHY Ta BUX1JIHY JOTICTHKY.
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Koncynbrant OpeHaiB BigoMoi cBiTOBOi miaropMu  eJIEeKTPOHHOI KoMepiii
«BigCommerce» K. Kem0Oemn akieHTye yBary Ha TpPbOX KIIFOUYOBHMX AacCI€KTaX OILIHKH
e(eKTUBHOCTI eJeKTpOoHHOI Komepilii [23]: BuOIp NPaBWIBHUX KIIOYOBHX IMOKA3HUKIB
edpexruBHocTi (KPI); 2) HasBHICTh aHATITHYHOI CHCTEMH U1 MAKCHMAJIBHO TOYHOT'O BHMIPY
KPI; 3) Bu3HaueHHs MpaBUIBLHUX OpieHTHPIB 1uis nepeniky KPI.

VY3aranpHEHHs ICHYIOUHX I1IXO/IIB /10 OLIHKK €()EeKTUBHOCTI 1 €JIEKTPOHHIM KoMepIii
JI03BOJIHIIO CPOPMYBATH CHCTEMY KIIIOUOBHX 1HIUKATOPIB, 3 ypaxyBaHHSIM OCHOBHHX Oi3Hec-
npoIieciB y aaxii cepi (puc. 4).

Bapricts kiiky

KrikabenpHICTB )
CTR (click-throughrate) CPC (cost per click)
MikpoKoHBepCist — _\ Bapricth THCSUI TOKa3iB
CRm (conversion rate)/ CPM (cost per thousand,
M (millesimus)
Hac Ha ca#rti IToka3HUK BiIMOBICHB
CUHTETHUYHI I[IOKA3HUKH

I'mubuna nepermisay LinHICTh CTOPIHKH

CTOPIHKH / MakpokoHBepcist

O6esr padixy / CRm (conversion

_____________ KPI |- ———————————- ratfe) '
) JIOXOHICTB KIIIKY

Ba‘p'TICTI) i Ha EPC (Revenue

caiti CPA (F)OSt per C|iCk)
per action) Butparosinnaya

Bapricts 1 3amos- BI3HEC-TIOKA3HHUKH gaFii'?n(COSt Revenue

nennst / nocayrn CPO Bapricth cepennboro
(cost per order) quy AOV (average order

KoedirieHT moBepHeHHS value)
inBectunii ROI (Return on BapTICTB 3aJIy4€HHS HOBOTO
Investment) CykynHuit npu6yToK Ha 1 kmienta CAC (Customer
xmienta LTV (Lifetime Acquisition Cost)
Value)

Pucynok 4 — CucremMa KII0YOBHX 1HAMKATOPIB OLIIHKU €(EKTUBHOCTI MAPKETHHIOBUX 3aXO/IiB B
eneKTpoHHiit komepitii, Chopmosaro asmopamu Ha ocHosi y3azanvhenns [4, 8,9, 16]

Cucrema KITIOYOBHX 1HIUKATOPIB €(PEKTUBHOCTI MAaPKETUHTOBUX 3aXO/IiB B €JEKTPOHHIN
KoMepIlii chopMoBaHa Ha OCHOB1 CHHTETUYHUX MTOKAa3HUKIB Ta O13HEC-TIOKa3HUKIB. 3a3HAUNMO,
110 npu (OpMyBaHHI CHUCTEMH KIFOUOBUX MOKA3HUKIB €()EKTUBHOCTI MapKETHHTOBUX 3aXOiB
B enekTpoHHii komepirii (KPI) Gyno BpaxoBaHO Taki OCHOBHI IPUHITUIIN: IIJIECTIPSIMOBAHOCTI;
CHCTEMHOCTI; KOMILIEKCHOCTI; BHUMIPIOBAHOCTI; PEJNEeBaHTHOCTI; 00’ €KTUBHOCTI;
30aJ1aHCOBAHOCTI.

[IpencraBnenuii nepenik iHIUKATOPIB OLIHKK €(EKTUBHOCTI €IEKTPOHHOT KOMep1ii He
€ BUYEpPHAHUM Ta 3 ypaxXyBaHHSIM KOHKpeTH3allil IUIel OI[IHKH, MOXe OyTH pO3LIMpPEHUH.
3a3HauMMO, IO CYYacHI TEXHOJOTI] MTYYHOTO 1HTENEKTY JO3BOJISIOTH OTPUMATH 3HAUCHHS
1HJMKATOPIB OLIIHKU €(QEeKTUBHOCTI €JIEKTPOHHOI KOMEpIIil Ha OCHOBI 1IHCTPYMEHTIB 300py Ta
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aHaJi3y JAaHUX MPO MOKYNKH, TpaH3aKIii Ta MOBEIIHKY MOKYIIIB Ha CailTi (HampuKiIaa, Ha
OCHOBI J01aTKy cTtaHaapTHoro moayis Ecommerce (Google Analytics) ta SIngexc.MeTpuka),
10 3HAYHO CHPOIIYE MPOIEC OMIHKK €(PEKTUBHOCTI €IEKTPOHHOI kKomepiii. Tak, mTydHuit
IHTEJIEKT JO3BOJISIE TPOBOIUTH JTOCTIIHKEHHS caMe 3 TUX MPOOJEMHHUX aCIEeKTiB, K1 HEOOX1THO
ONTHMI3yBaTH, [IO3BOJISIE BUSBHUTH 3B'S30K MK JaHUMH MPO TOBEIIHKY CIIOKHUBAYiB 1
PE3YNBTYIOUMMH TOKa3HUKaMH (HAIIPUKJIa], BUPYIKOIO Bl peanizailii, mpuOyTKOM).

BucHOBKHM 3 1aHOT0 TOCTiI:KeHHS i MePCNeKTHBHU MOAAJIBIINX PO3POOOK 32 TAHUM
HanpsimoM. CpopMoBaHa crcTeMa KIIOYOBUX 1HAWKATOPIB JIO3BOJISIE KOMIUIEKCHO OIIHUTH
e(EeKTUBHICTD €JIEKTPOHHOI KOMEpIIii, MPOTHO3YBAaTH 1 OI[IHIOBAaTH €()eKTH BiJ Pi3HOTO POIY
3aX0/iB, BU3HAYATH 1 peajli30ByBaTH HAHOUIbIIT €(PEKTUBHI €KOHOMIUHI IHCTPYMEHTH PO3BUTKY.
[lepceKTHBHUMHU y TaHOMY HANpsSMKY € po3poOKa METOAMYHOIO IHCTpYMEHTapito BHOOpY
ONTUMAJILHOI CTPATETil PO3BUTKY €JIEKTPOHHOI KOMEPIIii.
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Key indicators system for assessing the effectiveness of marketing efforts in e-commerce

The aim of the article. The peculiarity of the modern stage of the national economy development
is the promising domination of information and communication technologies. To support the existing
and development of new competitive advantages in the field of e-commerce, business entities should
systematically evaluate their activities effectiveness, taking into account e-commerce business-
processes. The paper purpose is to identify and constructively elaborate the issues of the key indicators
system formation for assessing the effectiveness of marketing activities in e-commerce, taking into
account the specifics of trade area processes.

The results of the analyzes. The article deals with the theoretical and methodical principles of
key indicators system formation for assessing the effectiveness of e-commerce. It is substantiated that in
order to maintain existing and develop new competitive advantages in the sphere of e-commerce,
business entities should systematically evaluate their activities efficiency, taking into account business-
specific e-commerce business. The main metafactors under the influence of which electronic commerce
evolves are characterized. In the paper developed the model of decision making by the consumer about
the purchase of goods on the Internet and described the main stages of it. Implementation of this model
creates the opportunity to receive direct signals about the behavior of clients, to conduct research on
those problematic aspects that need to be addressed.

The main types of consumers on the Internet (individual consumers, families or households,
intermediaries and suppliers) were investigated. In order to optimize the sales process and increase the
efficiency of e-commerce, the key aspects that should be taken into account when substantiating
managerial decisions (attention — interest — desire — action) are determined based on e-commerce-
specific evaluation indicators: traffic, microconversion, macroconversion, sales lead, marketing lead,
etc. The methodical principles of their calculation are considered. It is substantiated the processes,
which are specific for e-commerce, which are connected with sale and purchase agreements. The main
stages of evaluating the effectiveness of e-commerce and increasing the conversion of the site at different
stages of the sales funnel are described. This approach allows to optimize such result indicators as
income and profit.

Conclusions and directions for further research. The scientific novelty of the research results
is to improve of key the indicators system for assessing the effectiveness of marketing efforts in e-
commerce, which, unlike existing ones, takes into account the specifics of e-commerce by synthetic
indicators (which are not related to business objectives, but indirectly affect the effectiveness of e-
commerce), and business indicators (which characterize the economic results of e-commerce), the
complexity and logical linkage of indicators which gives a possibility to comprehensively evaluate the
efficiency of e-commerce, predict and evaluate the effects of various types of marketing efforts. This
creates the opportunity to reasonably determine the list of priority strategic decisions regarding
marketing measures for optimizing sales volumes in e-commerce.

The practical significance is the possibility of a well-founded determination of the new
competitive advantages preservation and formation in the context of the progressive e-commerce
innovation development taking into account the requirements of the consumer and the target strategic
guidelines for the e-commerce development. Promising in this direction is the development of
methodical tools for choosing the best strategies for developing e-commerce.

Key words: e-commerce, sales funnel, consumer, key performance indicators, traffic,
microconversion, macroconversion.
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