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CYYACHI TEHJEHIIII BUKOPUCTAHHSA MAPKETHUHI'Y B JISJIbHOCTI
mIaAnPUEMCTB

Y cmammi pozensinymo cyuacHi meHOenyii BUKOPUCMARHA MAPKEMUH2Y, PO3KpUmo ix amicm,
BUBHAYEHO 3AB0AHHS 8 CYYACHUX YMOBAX MA NPOBEOeHO NopieHanHA outbound-marketing ma inbound-
marketing 3a makumu xapakmepucmukamu: OCHOGHA Memd, IHCMPYMeHmMu, CHOCIO 63acMOOli 3
ayoumopicto, mun 36’A3Ky Mid OpeHOOM 1 ayOumopier, maKkmuKa npocy8aHus Oi3Hecy,
3ampebysanicmv cneyianicmieé Ha puUHKY npayi, Kauanu npocysants Oisnecy. Po3pobieno memoouxy
Gopmyeanns ma mooenioganua npoyecy inbound-marketing, eusHaueno Ku04o8i NOKAZHUKU U020
eghexmuerocmi.
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IlocTtanoBKka mnpobieMH B 3arajJlbHOMY BMIVISAI Ta ii 3B'I30K 3 BaKIMBHMH
HAYKOBHMH a00 NMPAaKTHYHMMH 3aBAaHHAMHU. HaykoBo-TexHiuHMii mporpec y 21 cTomiTTI
3yMOBUB HE TIJIbKM TEXHOJIOT13aIlll0 BCiX cep BUPOOHUIITBA, a i cycniibCcTBa B HIoMy. Lle
CTOCYeThCSl 1 cepu MapKEeTHUHTY, a/pKE€ 3a OCTaHHI JeCATHPIYYs KOHLEMIS MapKeTHHTY
3MIHWIACSA, TOMY 1 OTpedye HOBUX HampalloBaHb. BapTo 3a3HauuTH, 110 1€ JIOHEIaBHA B
HaIIi KpaiHi HaJA3BUYATHO HIMPOKO BHKOPUCTOBYBABCA TpaauliiHuii MapkeTwHr. [Iporte
ChOT'0JIH1 €(EKTHUBHICTh TAKOTO MAapKETHHTY € JOCUTh HU3bKOIO, a CTapl MOJIEN € HE TaKUMU
epeKTUBHUMH. SIKIO paHille BUPOOHUKHU TOBApiB, MPOBaiiAepH MOCIYT M 1J1eil 3Maranucs 3a
MICII€ B CBIJIOMOCTI CIIOKMBada, TO TEMep MOTPIOHO BECTH OOPOTHOY 3a €MOIIii CroKuBayva.
CporosHi Majgo B MapKETHHI'Y TOBOPUTH IpPO 33/J0BOJICHHS HYXJ 1 MOTped CIOKUBayiB,
HIBHU/ILLIE MOBA MIOBUHHA UTH IpO pOpMYyBaHHS HOBHX NOTpeO. Bee 1ie BUMarae HOBUX IMiJIXO1B
710 PO3POOKH Ta BUKOPUCTAHHS HOBUX IHCTPYMEHTIB MapKETHHTY.

AHaJi3 ocTaHHiX AociailzkeHb 1 myOaikauniii, B SIKUX NOKJIAJeHUH I0OYATOK
BUPILIEHHIO 1aHOI NMPo0JieMH i Ha SIKi CIUPAaOThCS aBTOPH. B oCTaHHI POKM MOCHUIMBCA
1HTEpeC HAyKOBIIB 1 MPAaKTHKIB O MUTaHb HOBITHHOI'O MAapKETHHTY, B TOMY YHCIi 1 HOro
iHCTpyMeHTIB. 30Kkpema, Lii mpoOiemartuili npucBsuyeni mpaui €.A.JlaBunenko [5], M.A.
€suesuu [5], T.A. JlykuuboBoi [7], H.H. Momuanosa [7], [I.Cxotra [8], 1. Tpayra [10] Ta iH.
ABTOpH pO3IIIAJAI0Th OCHOBHI MUTAHHS MAapKETUHTY B yMOBax iH(opMariiiHoi eKOHOMIKH, a
TaKO 3aCTOCYBaHHSI IIUX IHCTPYMEHTIB B IHPOpPMAIIHHOMY CYCH1IbCTBI.
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[{omo mominy MapkeTuHry Ha BuXigHui (outbound-marketing) i Bximuuit (inbound-
marketing), To okpemi MUTaHHS PO3TIIAAAIOTHCS K 3apyODKHUMHU BueHUME: A. Bubopuum [4],
M. JlokBygom [2], b. Xammiranom [1], tak 1 BiTumsHsauMmu O.B. [sdyenko [6], B.A.
Cranniuenko [6], O.TumodeeBum [9] Ta inmmmu. He3Baxkarouum Ha 11, MUTAHHS MI0JI0
HEOOXITHOCTI BUKOPHCTAHHS IHCTPYMEHTIB BUX1THOTO 1 BXiTHOTO MapKETHHTY I1I€ BUMArarTh
MOJAJIBIIOTO JTOCIHIIKEHHS.

Bupinennsi HeBHUpilIeHMX paHille 4YacTHH 3arajbHoi NpodJieMH, KOTPHUM
NPUCBAYYETbCA cTATTA. HeBupileHMMH € MUTaHHS KOMIUIEKCHOTO BUKOPUCTAHHSI HOBUX
IHCTPYMEHTIB Cy4aCHOT'O MapKETHHTY B JisUIbHOCTI KOMITaHIi Ha BITYM3HSIHOMY PUHKY.

@®opMyJIIOBAHHS MeTH CTATTi (MIOCTaHOBKA 3aBAaHHs). Bu3zHaueHHs cydyacHUX
TEHJIECHIII MapKeTHHTY, po3poOKa MeTOIuKH (OpPMYBAaHHS Ta MOCTIOBAaHHS  MPOILECY
inbound-marketing.

BukiiajeHHs1 OCHOBHOr0 MaTepiajly JOCJiIKeHHS 3 MOBHUM OOIPYHTYBAHHSIM
OTPHMMAHUX HAYKOBHX pe3yiabTatiB. Cepes miAnpHeMITiB-HOBAYKIB MOOYTYE AyMKa, 1110 YAM
OinpIe JIFOJe OTPUMAIOTh iH(OpPMAIlI0 PO iXHIO KOMITaHil0, THM BOHA Oyje yCHilIHimIA.
Hacnpagni, ycnixy ¢ipMa AOCSTHE TUIBKM B TOMY BHIMAJKY, KOJU MPO HEi, Mpo ii OCHOBHI
TOBAapH YW MOCTYTH, OyAe BiZOMO ii HUTbOBIN ayauTopii, TOOTO HACKUIBKH BOHA MPABHIILHO
OyJie BAKOPUCTOBYBATHU J1€B1 IHCTPYMEHTU MapPKETHHTY.

AHami3 psay JiTepaTypHUX JKEPeIT T03BOJIMB BUIUIATH TaKi HAMOLIBI OMIHPEH] BUIN
Cy4acHOT'0 MapKEeTHHTY — 1€ MapKeTHHT BUXITHUI a0o Tpaguniiiauii (outbound-marketing) i
MapKeTUHT BXiJHUH, ToOTO mporpecuBHuii (inbound- marketing).

Buxinnuit mapkerunr (outbound- marketing) — e Tpaauiiiiine nmpocyBanHs 0i3HeCy, 1€
KOMIIaHis XO04Ye JOHECTH CBOKO i7ICf0 MPOIYKTY YU TOBAapy TEBHIM ayauTopii (KIHICBUM
crokuBayam). /[ 1IbOro BOHA BHUKOPHUCTOBYE MOHOJIOTIYHMN BapiaHT CHUIKYBaHHS 3
CIIO’KMBAaYaMH Yepe3 Pi3Hi BUIOM peKiaMu (Tele-, paaio-, IPYKOBaHYy, 30BHINIHIO peKIamy,
ra3eTHI OTOJIOIICHHS, PEKJIaMHI OTOJIOIICHHS, PEKJIaMHI JIMCTIBKH, OpOIIypH, KaTajoTH),
BHCTaBKHU, «HABHCAIOYM» HaJ CBOIM PHUHKOM, 3JIHCHIOE «XOJIOAHI» A3BIHKH, JIJI TOTO, II00
3aXOMHUTH PUHOK, «IIPOJIABUTHY» HOTO CBOEIO iH(popMaliero. TakuM YMHOM KOMIMaHis 3MyIleHa
arpecuBHO AISTH, 100 MPUBEPHYTH yBary 1o cede. BuxigHMI MapKeTHHT 3 KOXXHUM JTHEM
BTpauae eQeKTuBHICTh. [IeBHI mepeBaru € TUTbKU y BY3bKO HAIllPaBJICHUX HilllaX.

Po3rnsiHeMo OCHOBHI HampsiMu, Jie BAPTO BUKOPHCTOBYBATH TPAIUIIIHUI MapKETHHT.

1. Bpenaunr nokansHOTO 6i3HEcy. [ Toro, mo6 chopmyBatu OpeHa KommnaHii yu ii
TOBApiB HA JJOKAJHLHOMY PUHKY, BapTO IIUPOKO BUKOPHCTOBYBATH TPATUIIIIHI BUIH PEKIaMHU.

2. 3any4yeHHS LIBOBOI ayIuTOpii, IKOT HeMa B Mepexi [HTepHeT (1€ MaleHbKi IiTH 1
JIOAW TIOXMJIOTO BIKY, HpPOTE LSl ayIuTOpis NPAKTUYHO HE 3J1HCHIOE TMOKYIOK TOBapiB
CaMOCTIHHO).

3. ®opmyBanHsa KpynmHUX OpenniB (rirantu puHky Coca-Cola, McDonald’s, Apple,
Facebook, Nike nparuyTts, 1106 mpo HUX 3HaJIM OyKBaJIbHO BCi, MPOTE 1 I1i KOMIIaH1i Bce O1IbIe
NOYHMHAIOTh BUKOpHCTOBYBaTH inbound-marketing).

4. Tlomituka (TYT B OCHOBHOMY BHKOPHCTOBYIOTh I1HCTPYMEHTH TPAAMIIIHHOTO
MapKEeTHHTY, X04a 1 MapajeabHO BEJIEThCS poOOTa B COLIATbHUX MEPEkKaxX).

Mapkerunr Bximauit (inbound-marketing) — e iHHOBaIiHMI CcHOCIO 3aMydeHHs
KJIIEHTIB B Oi3Hec, KU mependadyae MPOCYBaHHS KOMIIaHIi B MOIIYKOBHX CHUCTEMax,
COLIIAILHUX MepeXkax, eJIEKTPOHHUX BUIAHHSIX Ta Onorax, yepe3 cTBopeHHs RSS-kananis, a
TaKOX 3a JOMOMOTOI0 I1HIUX (OpM KOHTEHT-MapKeTHHTy. [lmaTHa mMomrykoBa pekiama
BBKAETHCS BXIHIUM MApKETHHIOM, OCKLUIBKH OTOJIONICHHS KOMIaHii BiToOpakatoThCs JIUIIE
TOJI1, KOJIM KOPUCTYBal IIYKAIOTh IPOAYKTH 200 MOCIYTH, SIK1 IPOIIOHYE KOMITaHisl.

Tepwmin «inbound- marketing» 3’sBuBcst 8 2005 poui. Foro BBiB B 06ir 0iH 3 TBOPIIIB
caiity HubSpot bpaitan Xammiran [1]. Bin Bupimms, 1o HacTaB 4yac MEPEOCMHUCIUTH MTOHATTS
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MapKETHHTY, HOTO KIACHYHY IHTEpIpeTaIliio («XOJOMHI» I3BIHKU, peKiiaMa Ha TelebadeHH,
po3nava ¢aaepiB i T.1.). b. Xammiran npoTHCTaBUB HOBHUH CIOCIO BEICHHS PEKIAMHUX
KaMIIaHIf: IMOTEHIIMHUHA KII€HT 3HAHOMHUTHCA 3 HISJIBHICTIO KOMIIAHIl, CTEXXUTH 3a HEIO 1
MOYMHAE i TOBIPATH IIIE€ 10 TOTO, SK BUHHUKA€E MoTpeda B ToBapi abo mociysi [1].

Ha croroanimHiii geHs inbound-marketing — nie xoporuii crnoci6 3amy4eHHs HiIbOBOi
ayJIUTOPIi, TPH IbOMY HE 3aTpavyaroud 3HAYHHUX KOIITIB Ha peKjIaMy Ta mpocyBaHHs. OCHOBHUM
3aBmaHHsIM inbound-marketing e BukjMKaTH iHTEpeC y HiJIbOBOI ayAWTOpIii, i, OCHOBHE — II&
chopmyBaTH 11 10OPOBIIBHY 3alliKaBJICHICTh, TOOTO CTBOPUTH aBTOPUTET OPEHIY, 3aXOMHUTH
MOKYIIIIB [IIHHUM KOHTEHTOM IPO TiepeBaru Oi3Hecy.

Jlyst Toro, 00 BU3HAYUTH, SIKUH BUJ MAPKETHHTY ITiii1e TOMY YH 1HIIOMY Oi3HECY,
BapTO 3BEpHYTHU yBary Ha (pakTtu, HaBeqeHi B Ta0m. 1.

Ta6muust 1 — [opiBHsuIbHA XapakTepucTika outbound- Ta inbound- marketing (copmoBano
aBTOpaMH Ha OCHOBI [9])

XapakTepucTuka Outbound- marketing Inbound- marketing
OcHoBHa MeTa 3anmydeHHsl CIIOKWBadiB, yTpuMaHHA | ['eHepais mina, yTpUMaHHS
CHOXHBAYiB CHOXHBAYiB
[HCTpy™MeEHTH Pexnamni 3axoan, momii KonrekcrHa pexnama, SEO, gat-6otn,
BeOiHApH, MECCEHKEPH
Crocib Jromu Oauath pekiaamMy KomilaHii, | KoMmmanis cama BUIUISE TOTEHIIIHHIX
B3a€EMOJIIT 3 MO>KIIMBO, 3B€PTAIOTh HA Hel yBary, i, | KI€HTIB, IMOYMHAE KOMYHIKYBAaTH 3
ayIUTOPIEO MOXJIMBO,  3allaM’sITaloTh ~ OpeHJ | HUMU 1 3allydae iX 3 JIOTIOMOTOIO
KOMIIaHii. SIKICHOTO KOHTEHTY
Tun 38°s13ky Mk | OTHOCTOPOHHIM ~ 3B’A30K,  TOOTO | JIBOCTOpOHHIM 3B's130K. KOoMmaHist Ma€e
OpeHaoM i KOMITaHisI IPOCTO PO3MIIITY€E peKIIaMy | MOKIIUBICTb BiJICTTiIKOBYBaTH
ayJHUTOPIET0 1 4ekae Ha KIi€HTiB. EQeKTUBHICTH | TOBEAiHKY CTIOKHUBAYiB, MOXeE
BIJICTIIKOBY€ETHCS TUIBKHU 0 | MiABUIMYBATH PiBEHb MApKETHHIY, a
KUTBKOCTI KITIEHTIB, MPOTE | TAKOK MOXKE HAMpPSIMYy KOMYHIKyBaTH
HEMOJJIMBO YiTKO BU3HAYWTH, SKHH | HABITh 3 THMH JIIOJBMU, SKi HISIKUM
KaHaJl KOMYHIKallii Ja€ pe3yibTaT. | YAHOM HE pearyloTh Ha IMPOIO3HIii
MoxHa omMTYBaTH  KIIEHTIB 1 | KOMITaHii.
BUSBUTH JDKeperna iHdopMmarii mpo
KOMITaHilo.
Taktuka 3amatu — otpumail. Kowmmnanis | Llinnicte Hamepen. KokeH KITi€HT
MIPOCYBaHHS NPONOHYE KIIIEHTY KYNMUTH i TOBapH, | HPOXOJUTh IO BOPOHILI NPOJax, A€
Oi3Hecy MEPEKOHYIOYH, IO BOHM HAWKpaIli. | MA€ MOMKJIUBICTb Ha KOXXHOMY eTaIli
IIpote 1e ymmie cimoa. Ha mpakTuili | BU3HAYUTH LIHHICTH TOBapIB 1is cede.
JIFOIMHA PO3YMI€, 110 TAKUX KOMIaHii | Ha MomeHT ocHOBHOI mpomo3umii
JIeciITKH, TOMy OOpaBIIM iHIIY | JIOAWHA BXe J00pe 3Hailoma 3
KOMITaHil0, BOHA HIYOTO HE BTPATUTh | OPEHJIOM, pO3yMi€ HOro mepeBaru B
NOPIBHSIHHI 13 KOHKYPEHTaMH 1 TOTOBA
CKOPHUCTATHCS POTMO3HIII€I0
3arpeOyBaHiCTh PeknaMHui areHTCTBa TMPOMOHYIOTH | XOpOIIUX IHTEPHET-MApKETOJIOTIB Ha
CTEIIaNiCTIB Ha CBOI MOCIYTH, SKi 1 3aJTUIIAIOThCS 03 | YKpaiHChKOMY PHHKY TIpalli JIOCHTh
PHHKY mpari yBaru, OCKiIbKM BCce MEHIIIe KoMIaHil | Maio. ToMy 1 3a Takux crHemiajicTiB
BUKOPHCTOBYIOTh BUXITHHUH | BEIETbCA JKOPCTKAa OOpoThOa MiX
MapKeTHHT KOMITaHIsSIMU.
Kananm 3anisHi IaTdopMHu, sIKi MOCTYNOBO | BukopucToByroThCs COIMepexI,
MPOCYBaHHS BTPayalOTh CBOIO TMOIYJSPHICT, B | MOIIYKOBI CHUCTEMH, BiJICOXOCTHHIH,
Oi3Hecy TOMY YHUCII 1 4epe3 HU3bKY SKICTh | MOOUTBHI JIOJAaTKH, MECCEHDKEpU Ta
pPEKJIaMHHX 3BEPHEHB 1HII aKTyaJIbHI KaHAIM KOMYHIKaIlii
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OTxe, KITIOUOBA BIIMIHHICTh MK BX1IHUM 1 BUX1THUM MapKETUHTOM IIOJIATA€ B TOMY,
10 BUXIigHMIA MapkeTuHr (outbound-marketing) BUKOPHCTOBYE CTpaTerito pO3MOBCIOIKEHHS
iHdopmMartii, a Bxixauii (inbound-marketing) — crparerito 3aydeHHs HiIbOBOT ayauTopii. Tomy
OCHOBHOIO MeTOI0 inbound-marketing € rexepartis izaa.

Jlig — e «XOJIOAHUM KOHTAKT», SKMH MOXE CTAaTH KJIIEHTOM, a MOXKe 1 He ctatu. Lle
MoOske OyTu email, Homep TenedoHy, HaBiTh SKACh IMOis — BCE, 110 MOXKE MOCITYKUTH HKEPEITIOM
JUTSE MEHEDKEPIB 3 IPOJAKY; BCE, 3a [0 MOXKHA «3a4CTIUTUCSY, II00 B MAiiOyTHHOMY OTPUMATH
KIIIEHTA.

Takum yrHOM, inbound-marketing — 1e:

— JoBroctpokoBa crpateris (inbound-marketing ma Bimminy Bim outbound-marketing
e(eKT JIEMOHCTPY€E HE Biapa3y, IPoTe BiH Oyje B SKICHIM IUIOIIMHI, ajie, SKIIO IEPEeCcTaTh
BKJIQJIaTU KOINTH B KOHTEHT, TO BIJBIMYBaHICTh PI3KO BMajae, TOMY IOTPiOHE Xopoiie
HaIAIMTyBaHHS inbound, /U1t TOTO, 100 BiBiTyBadi MOCTIMHO MPUXOMIN Ha CANT);

— SIKICHUH KOHTEHT (KOHTEHT € OJTHUM 13 BXJIMBUX IHCTPYMEHTIB BX1JTHOTO MAPKETHHTY,
10 TOBUHEH 3aI[iKaBUTH KOPUCTYBada, a TaKOX 3pOoOMTH Tak, moO OpeHa OyB Oiibim
BITI3HABAHUM CEPE/l CIIOKHBAYIB);

— eKCIIePTHICTh (A7l TOTo, 100, HANMpPHKIAA, cCaiT OyB y TOMi, BapTO HE TIJIbKU
ONTUMI3YBaTH KOHTEHT, aji¢ 1 3p0OUTH HOTO KOPUCHUM Ta Mi3HABAIHHUM).

Buxonsuun 3 1mpOro, MpOMOHYEMO METOAMKY (OPMYBaHHS BXIJHOTO MAapKETHHTY
(inbound-marketing):

1. ®opmyBaHHSI TONHUTY 3a JIOIIOMOTOIO SKICHOTO KOHTEHTY. [1yOmikyroun moTpiOHuit
KOHTEHT B MOTpiOHOMY MicIi, inbound-marketing crae akTyaqTbHUM 1 KOPHCHUM JJISI KITIEHTIB.
TakuM 9YMHOM MOHA HEHAB’ s3JIMBO Cc(hOpPMYBATH JIOSUTLHICTH KIIIEHTIB O KommaHii. Komu
KOMITaHis OibIe iHpopMallii OTpHMAE PO CBOIX MOTEHIIMHUX 1 UILOBUX KITIEHTIB, TO 3MOXKE
Kpalie IepCoHATI3yBaTH MECCEH/DKePU 1 TWiIAIITOBYBAaTHCh I KOHKPETHI TOTpeOun
criokuBaviB. Bapto mam’sitatu, mo inbound-marketing € MyJIbTHKaHAJIBHHM, OCKUIBKH
JIO3BOJISIE CITIBIIPAIIOBATH 13 CIIOKMBAYaMU Yepe3 Pi3HI KaHAIH, B 3aJIC)KHOCTI BiJI TOTO, Ha
SAKOMY eTari B3aeMojii BiH 3HaXOAUThCA. Pa3zoM 3 1um, moBHHHA BinOyBaTHCA 1HTETpallis B
inbound-marketing, Tomy 1 myOumikanii, 1 IHCTpPyMEHTH aHAJITUKU ITOBUHHI MPAIlOBaTH Pa3oM
K €TUHUN MEXaHI3M.

2. 3anmyuyeHHs KJIIEHTIB, IPUUOMY MOBa i€ He mpo Oyap-skuil Tpadik, a came Mmpo
NOTEeHLIWHUN Tpadik, sIKUK B KIHIIEBOMY Pe3yJIbTaTli MOXKHA KOHBEPTYBATH B JiAH 1 KIII€EHTH
koMmnaHii. OCHOBHUMH IHCTPYMEHTAMH 3aJTy4€HHs KIIIEHTIB €:

— OJIOTH, OCKUIBKH BXIAHUI MapKETUHT MOYUHAEThCA 3 0710Ty. ChOTO/THI, SIK CTBEPIKYE
CTAaTUCTUKA, OJIOTM KOPUCTYIOTHCS 3HAYHUM TIOMHUTOM, aKe € e(EeKTUBHUM CIOCOOOM
3alTyueHHs] HOBHX BiJIBi/lyBauiB Ha CaliT KOMIIaHif,

— comiayibHl Mepexi (SMM) € onHi€0 13 HAMOUTBIIT BAAIMX TUIOMIANOK ISl PEKJIAMU.
KopuctyBaui g0OpOBiTEHO MPOBOASTH B COLIATBHUX MEpEXkax 4Yac, rOpTaloTh CTPIYKY Ta
[IKABJISATHCA KOHTEHTOM. SIKICHUI KOHTEHT MOXE CTaTU BIPYCHHUM, TOJIl «peKjiama cama cede
3poOUTH», a KOMIMAaHis TOBHHHA IUIMTHCA I[IHHUM KOHTEHTOM B COIIAJBHHUX Mepexax,
B3AEMO/IISITH 13 TOTSHIIITHOIO ayIUTOPIEIO;

— SEO-ontumizariisi caiity (Search Engine Optimization) [103BoJis€ BUIaBaTH
KOPHCTYBa4aM pEJICBAaHTHI 3alUTH B TONIYKOBHX cHcTeMaX. KOHTEHT, SKUH BHKIIAJIA€
KOMIIaHisSl Ha CBOEMY CaiiTi, MOBUHEH OYyTH HE TIJIbKM IIKaBUM JIsl KOPUCTYBadiB, ajie i
ONTHUMI30BaHUM JUIS MOLIYKOBUX cUCTeM. Llell iHCTpyMEHT Ma€e BHUCOKY €(PEeKTHBHICThH 1 HE
noTpeOye 3HayHuX 3atpar. Kpim 1mporo, SEO Mae mmpoki MOXIMBOCTI JIJIsi aHAJIITHKH Ta
BHUMIPIOBAHOCTI pi3HUX MeTpuK. KiIieHTH, SIK MpaBuiio, IOYMHAIOTh IPOLEC KYIIBIII TOBapiB 13
NouIyKy iHpopmalii B MOIIYKOBUX CHCTEMax, TOMY KOMIIaHisl TOBUHHA MPaBUIBHO MifiOpaTu
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KJIIOYOBI CJIOBA, ONTUMI3YBaTH CTOPIHKHU CAalTy, CTBOPIOIOYHM KOHTEHT, CTABUTH IMOCHJIAHHS Ha
KJIFOYOB1 TEPMIHH, SIK1 I[IKABJIATH KJIIEHTIB.

3. KoHBepTyBaHHS KIII€HTIB B MOTCHIIIMHUX CHOXUBaviB Kommnadii. J{ns Toro, mo0
310paTy KOHTaKTHY iH(pOpMaIlito, MOKHA BUKOPUCTOBYBATH HACTYITHI IHCTPYMEHTH:

— calls-to-action — 11e 3aKJIMKHU 10 MTEBHOI i1 (KHONKH YM OCUIIAHHS ), AKi 320X0YYIOTh
BiJIBIlyBa4iB B)XUTH TEBHI 3axXO0JW, HANPHUKIAJA, «CKadaTh iHQoOpMaIio mpo ToBapy,
«BIABIATH TMpe3eHTalio». SKIo mei IHCTPyMEHT HE BHKOPHCTOBYBAaTH, TO IPOIEC
reHepyBaHHS JiiB Oy/1e HeePEeKTUBHUM;

— landing pages (mocaakoBi CTOpiHKM) — II¢ IIbOBAa CTOpIHKA, sKa CIIOHYKAe
MOTEHIIIHHOTO KJIIEHTAa BUKOHYBATH MEBHY 110 (MIOKYIKY TOBapy, 3alliC HA TMEBHUM 3aXil,
HiJOUCKY Ha PO3CHIIKY iH(opMaIllii, 3aMOBICHHS MOCIYTU Ta iH.), TOOTO KOHBEPTYBATUCS B
i

— (opMHU TEpPCOHANBHUX AAHUX — LEW IHCTPYMEHT NOBHHEH OYTH MaKCHUMAaJIbHO
3py4YHUM TpHU 3alOBHEHHI, ONTHMI30BaHUM, JUIsl 1bOr0o, HAMNpHUKIAA, MOXKHA
BUKOPHCTOBYBATH ITIIKA3KH JIJII HOMepa TeJIeOoHyY Ta iH.;

— 0a3a KOHTAaKTIiB — JO3BOJISIE BIJCIAIAKOBYBAaTH Jiu, SKI KOHBEPTYIOThCA, 1
ONTHMI3yBaTH MaHOYTHIO B3a€EMOJII0 3 KIIEHTOM JJisi OUIbII €(QEeKTHBHOI'O 3aJly4eHHS,
KOHBEPTYBaHHS, 30JIM>KEHHS 1 3aJ0BOJICHHS HOro moTpeo.

4. 30mKeHHS TIOTEHI[IHHUX CIIOKHUBAYiB 13 KommnaHiero. [licis 3amydeHHst KIIEHTIB i
KOHBEPTYBaHHS iX B IOTCHIIHHI JIIM KOMIIaHIi, X MOTPIOHO IEPETBOPHUTH B IiIJIHOBUX
CIIOKMBAYiB. J{J1s IIbOTO MTPOITOHYEMO HACTYITHI IHCTPYMEHTH 30JIMKCHHS:

— OIIHKA JIJIB (J103BOJISIE 3/1MICHIOBATH OI[IHKY KOHTAKTiB 3a CTYIEHEM IOTOBHOCTI iX
JI0 B3a€MO/IT);

— email po3cuiika, 10 € TaKOX MOTY>KHUM 1HCTPYMEHTOM BXiTHOTO MApKETUHTY, SKHM
yepe3 SIKICHUH, KOPHCHUW 1 PEJIeBaHTHUN KOHTCHT JOTIOMOXKE chopmyBatu IOBipy 10
KOMIaHii, TUIbKM NOTPIOHO JOTPUMYBATUCH MPaBWJI HEHAB S3JIMBOI PO3CHIIKH, IO NaCTh
MOYKJIMBICTh HE MOTPAIUTH JIUCTAM B CIIaM;

— aBTOMATHU3allisi MApPKETUHTY — IIe MPoIIec, KUl BKIIOYae podoTy 3 email-marketing i
30UIBIIEHHS Ji/IB 13 BpaXyBaHHAM MOTPEOD 1 )KUTTEBOTO LIMKITY KOKHOTO JIiJ1a;

— 3BITHICTh — LIeH IHCTPYMEHT J103BOJIsIE BUSHAYUTH, SIKIi MAPKETHHTOBI [Iii MPUHOCATH
e(eKTHUBHI JI/IM, YU MEPETBOPIOIOTHCS Il JIAW B KIIIEHTIB, HACKUIbKU IHTErpOBaHa CUCTEMa
yIpaBIiHHS TPOAAKAMHU.

5. IepeTBOpeHHs MOTCHIIWHUX KIIEHTIB B I[IbOBMX. 3aBaaHHs inbound-marketing
noOy/yBaTH 3 KJIEHTaMU KOMIIaHii JOBFOTPUBAIl JOBIPJIMBI BIAHOCHHU, TOOTO NEPETBOPUTH
iX B IIUIbOBY ayAuTOpit0. OCHOBHUMU THCTPYMEHTAMHU MIPHU LILOMY MOXKYTh OyTH:

— posymHi calls-to-action, ski OyayTh HaJgaBaTH pPI3HOMAHITHI MPOMO3HIIT
KOPHCTYBadaM;

— couianbHI MeJia, 110 JacTh MOXKJIMBICTH 3a0e3MeuyBaTh 00CIyroByBaHHsS KIII€HTIB B
peXHUMI peabHOTO Yacy;

— email po3cunka i aBTOMaTH3allisl MapKEeTUHTY, SKi HAAaAyTh iICHYIOUHM KJIi€HTaM
XOpOIINH KOHTEHT, a KOMIIaHisl 3MOK€ JIOCSATHYTH IOCTaBIJIEHI 111, @ TAKOX 3aIPONOHYBaTH
KIII€EHTaM HOBI TOBapH 1 PYHKIIII, SKi IX [[IKaBJIATS.

3anponoHoBaHa MeToArKa inbound-marketing oXomt0e OCHOBHI €TaIu NePeTBOPEHHS
NOTEHIIIHOTO KJII€HTA KOMIaHii B I[IbOBOTO CIOXHBAya, 110 J1a€ MOXKIUBICTh MAPKETOIOTaM
npuBaOIIOBaTH BIJABIAyBauiB, KOHBEPTYBaTH iX B JIiJIu, [EPETBOPIOBATH iX B UIIbOBY
ayaurtopito. s 1boro HaMu 3apPONOHOBAHI P/l IHCTPYMEHTIB, 1110 JI03BOJISIIOTH CTBOPIOBATH
1 pO3MOBCIOKYBAaTH KOHTEHT Ha BCIX €Tanax Horo >KUTTEBOTO IUKITY.

C.b5. Cemeniok, B.A. @anosuu. CyuacHi menoenyii UKOpUCMAanHs MapKemuHzy @ 65
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TakuMm 4YMHOM, YCHIX Cy4acHOi KOMIIaHIi 3aJIeXHUThb BiJl TOrO, HACKUJIBKM BOHA
MpaBUJILHO BUKOPUCTOBYE inbound-marketing, 4u BiH € CTPYKTYpOBaHHM 1 UM MOYKHA BUMIPATH
fioro pesyneratu. Tomy npomonyeMo mozens inbound-marketing, sika HaBeneHa Ha puc. 1.

1. BUBHAUYEHHS BI3SHEC-IIJIE KOMITAHIT

v v !

IoixhopMOBaHicTh BucgiTiienns noain ['enepyBaHHS Ti/1iB

¢ A 4 i

2. IOCTAHOBKA 3AJIAY JUIS BI3BHEC-ITUIEN KOMITAHI{

v v v

[Mocunenns odnaiix i [IpuBepHeHHs yBaru OTpuMaHHS KOHTAKTiB,
OHJIAMH DEKIIAaMHU 10 TTomiH HamanHs iHbopmarrii

v v v

3. BUSBHAYEHHA KIIIOYOBUX ITOKA3HUKIB EGEKTHUBHOCTI

v v v

KPI: tpadix mo KPI: nosuibHiCTH KPI: kouBepcis
OPEH/IOBUX 3aIMTaxX BiJIBiTyBadiB (T AHCKY, CKavyBaHHS)

v v v

4. BCTAHOBIJIEHHA ITAPAMETPIB YCIIIXY

v v v

ITapamerpu: 7 Tuc. [Mapamerpu: 50% [Tapamerpu: 45
BiIBIyBayiB IMOBTOPHHUX Bi3UTIB M IIUCHUKIB
v Y v

5. BUBHAUEHHS LIIJIbOBOI AY IUTOPII TA CETMEHTIB

Cermenru: 7 Tuc. Cermenti: 1,2,3 1 T.11. CermeHTH: mxepena
BIABIIyBaq1B IMOBTOPHHUX Bi3UTIB Tpadika

Pucynok 1 — Monens ¢popmyBanns inbound-marketing
(po3pobJicHO aBTOpaMH )

Mogenb BKIIIOYa€e I’STh €TalllB, SIKI CTPYKTYPYIOTh Ipoliec ¢opMmyBaHHs inbound-
marketing.

Ha mepmomy erami BH3Ha4arOThCsl O13HEC-1IUJII 1 TapaMeTpyu BUKOpUCTaHHS inbound-
marketing. BusHaueHHs 1ineld — OBOJI CKJIQAHUK TpoOIleC, IO BKIIOYAE pizHOGOpMATHI
OOroBOpeHHsI 13 KEepiBHUKAaMHU PI3HUX PIBHIB TaKUX HampsMiB Lijeil: 3a0e3neueHHs
MoiH(OPMOBAHOCTI, BUCBITICEHHSI PI3HOMAHITHUX MOMAIA Ta 3aXOJiB Ta OTPUMAaHHS KIIEHTIB
(;mimiB). Bapto mam’aratu, mo npu ¢gopMyBaHHI L€ MOTPIOHO NOTPUMYBATHCS MEBHUX
BHMOT, a caMe: 3p03yMilIiCTh, KEPOBaHICTh, BUTITHICTh T4 MOXKIIMBICTD peaji3allii IuX IijIei.
ko uini He OyyTh KOHKPETHO c(hOpMYIIbOBaHI, BIAMOBIAHO iX TOCATHYTH OyJi€ BaXKO.
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Ha npyromy erami 341l CHIOEThCS YiTKa MOCTAHOBKA 337124 JIJIsl KOXKHOT 1ijTi. 3a1adi — e
crieniivHi cTpaTerii, 3a JOMOMOTOK0 SIKAX JIOCATAIOThCS OCHOBHI Iimi. Tak, mo0 JoCATHYTH
il «3a0e3nedeHHss MOiH(GOPMOBAHOCTI», CAUT KOMIIAaHii TMOBHUHEH MiITPUMYBAaTH BCl
BIJIMOB1IHI OQUIaH-3yCHIIJIS 1 MaTH OHJIAMH-CTparerito ¢hopMmyBaHHS Tpadika. 3a UX YMOB
TeHepallis JiiB BKIOYae B cebe HaaHHs BCiel iH(opMallii, sika TOMOMOKe PUHHSATH PIIIEHHS
MOTEHIIIHHUM TOKYIIIISAM, a TaKOXK 301p JaHWUX MIAMMCHUKIB 1 OHJIAWH-3aIIUTIB HA Ti YW 1HII
toBapu Kommadii. Il{omo mimi «BUCBITICHHS PIZHOMAHITHUX TMOAIM Ta 3aXxOMdiB» JUIS
MOTCHIIIHHNX KJIIE€HTIB KOMMaHii (BiJBiyBauiB CaWTy YW CTOPIHKK B COIMEpExkax), TO
MEPEKOHIUBUM (PaKTOPOM B ILOMY BHIIAJKy MOXE OyTH IHTEPB’IO MOCTIMHHX CIOKUBAYiB
KOMIIaHii, B IKOMY BOHH PO3Ka3yIOTh PO MEPEeBaru THX YM 1HIIMX TOBApPIB.

Tperiii eTan nepenbdavae BUSHAYCHHS KIFOYOBUX MoKa3HUKIB edekTuBHOCTI (KPI). KPI
— II€ YMCIIOBI MOKA3HUKU (METPHKH) MIsIIBHOCTI KOMIaHii, 110 JOMOMAaraloTh il JOCATaTH
MOCTaBIICHUX IIUJICH 9¥ ONTUMI3yBaTH Iiei mporec. Ha puc. 1 3amponoHoBaHO 10 KOXHOI i1
BianoBimauii KPI. KpiM nmmx mnoka3HMKIB, MOXXHa BHUKOPHUCTOBYBAaTH M 1HINI ITOKa3HUKH
e()eKTUBHOCTI: KIIIKaOeIbHICTb, IIEPETIs]] CTOPIHOK, BI3UTH, IIEPETJISL BiZIcO, pIBEeHb KOHBEPCIi.
Ha nactymHOMYy eTarni 311iCHIOEThCS YCTAaHOBKA MapaMeTpiB yCIiXy MO 1IeHTUdIKAIIT [iTeH
JUTSE KOYKHOT'O KJTFOYOBOTO IMOKa3HHUKA €(DEKTHBHOCTI, TOOTO BU3HAYAIOTHCS YHUCIIOBI 3HAYCHHS
KIIFOYOBHX MOKA3HUKIB €)eKTUBHOCTI.

3aBepIIaIbHAM €TarioM € BU3HAYCHHS I[IThOBOI ayJUTOpIi Ta KIIFOUOBUX CETMCHTIB,
TOOTO IpyIHU JIIOJICH, iX JpKepenia, MOBEAiHKAa Ha CAalTI YU B COIIaIbHUX MEPEKax 1 pe3ysbTar.
B 1IbOMy KOHTEKCTI BapTO BHU3HAYMTH HAMOLIBII Ba)KJIMBI CETMEHTH I JOCSATHEHHS KOXKHOT
i, Txepena Tpadika, THIU BiABIAYBayiB, IX XapaKTePUCTUKU, TOBEIIHKY, Ta sIKI MTUTaHHS 1X
HaNOUIbIIE MiKaBISITh. SIK 0a4rMO, BX1IHUH MAapKETHUHT IMiIXOTUTh sl OyIb-SKOTO Oi3HECY.
TyT akieHT poOIsATh Ha LITBOBIH ayauTOpii 1 moTpedax crokuBaviB. ToMy BXiAHHI MapKETUHT
€ CKJIAHIIINM y BAKOPUCTAHHI, HK BUX1IHHUN, TPOTE O11bII €(heKTUBHIIINM, SKIIO TPABHIBLHO
HAJIAIITYBAaTHU HOTO 1 BAKOPUCTOBYBATH /Ii€B1 IHCTPYMEHTH.

Inbound-marketing no3Bosisie 3axONMUTH KITi€HTa HE YEPrOBUM OTOJIOMICHHSIM Tpo 20-
BiJICOTKOBY 3HIKKY Ha BC1 TOBapH, a LIHHICTIO [T KiTieHTa. [[uM 1 miABHIy€eThCS JTOATBHICTh
L1IbOBOI ayTUTOPIT 10 KOMIaHii.

Sk Oyno 3a3HayeHO BUINE, MPU BUKOPUCTAHHI BUXITHOTO MAapKETHHTY, SIK MPABHIIO,
Ba)XKU€ BIICTEXKYBAaTU €EKTUBHICTh MAPKETUHTOBUX BUTPAT, HIK MIPHU BX1THOMY MapKETUHTY,
aJie, sIK 11e He TUBHO, BITUM3HSAHI KOMIIaHii Bce 11e BUTpadaroTh 60-90% cBOiX MapKeTHHIOBUX
OrO)KETIB Ha BUX1IHUN MapKETHHT.

KomnanisM, sKi NparHyTh MOJIMNUIIMTA NPOJAXI Ta MNPUOYTOK, PEKOMEHIYEThCS
MEePEPO3NOIIIUTH OUIBIIMNA BIJICOTOK CBOTO MAapKETHMHTOBOTO OIOJDKETYy HAa METOIU Ta
IHCTPYMEHTH BXiJTHOTO MAapKETHUHTY. BXITHMII MapKeTHHT [03BOJIsiE OpeHIaM MepIIuMU
MOYMHATH B3a€EMOJIATH 3 MOTEHIIWHUMH KJI1€HTAMHU, HacaMIlepe]l B COLIAIIbHUX Mepexax.
Tomy criocoOu KOMyHIKallii € JOCUTh BaXJIMBUMH Y BX1JTHOMY MapKeTHHTY.

Hocmimkenns kommanii Nielsen y 2019 pori mokasaino, 1m0 OCHOBHUMH JKEpeTaMu
iH(popMallii Ipo TOBapH 1 MOCIYTH, SIKUM JOBIPSIOTH, € JIFOJU, SIKUX KIIE€HT 3Ha€; oQiliiHi
cailTi BUPOOHUKIB, a TaK0X pPI3HOMY KOHTEHTY, 1O SKOrO BIIHOCATH Bcl (opMaTu
npejcTaBiIeHHs iHpopMallii — TeKcTH, iHporpadika, Bineo, imocTpartii. PekiaMHi orojomeHHs
3HAXOAATHCSA B KiHII IIbOro crucKy. Kpim Toro, B 2020 po1ri MapKeTOJIOTH TOTYOTHCS J0 TOTO,
110 Bxke O1b11e 30% iHTepHEeT-KOpUCTYBaviB OYAyTh BUKOPUCTOBYBATH OJIOKYBaHHS PEKIaMH.
[IpoTe TOBHICTIO BiJ pEKJIaMHU BIAMOBIISITHCS HE BapTo, OCKUIbKH € mie 70% momei, ski
MOJIUBIISATHCS PEKJIaMy B PEXKHMI OHJIAMH.

CrnoxuBaui He IIYKalOTh B [HTepHETI caiiTH, sIKi MPOMOHYIOTh IM KYIUTH KOHKPETHHI
TOBAap, BOHU IIYKAIOTh PO3TOPHYTY 1H(pOpMaIlilo, sKa 103BOJUTH IM CAaMOCTIHHO 3p00UTH BUOIp.
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CTOCOBHO BiJICOMapKETHUHTY, TO MJOCHIDKCHHS MOBEIIHKM IHTEPHET-KOPHUCTYBaYiB
IOKa3ajiy, 10 HEe BCl MOXYTh YTPUMYBaTH yBary Ha JOBI'MX pOJIMKaX, a 1HTepeC MOYMHA€e
ckopouyBarucs micis 10 cekynn neperisiny. ToMmy TpuBaicTh peKIaMHOTO BiieOposinKa Oyne
CKOpPOYYBAaTHUCh.

Jis pekiiaMu yBara ayauTopii € OJHUM 3 BRKJIMBUX MapaMeTPiB OI[iHIOBAHHS
e(eKTUBHOCTI BUKOHaHOI poOoTu. ToMy, SIKIIIO CKOPOTUTH Bieo 3 pexsiamoro 10 10 cekyHz,
MO>KHA JJOHECTH iH(popmMarlito 10 89% mroxeii [8].

HapiTh HalOiIBIIMI aMEpUKAHCHKUHN TeleKaHaid Fox BHpINIMB MEepedTH Ha KOPOTKi
Bizeo. Temep mpomo cepialiiB i mporpaM KaHaiy, npusHadeHi aius YouTube, OyayTs TpuBaTH
He OuTbIe 6 CeKyH]I, X04a 3a3BHYail peKjiamMa cepiaiiB y BiICOXOCTHHTY TpuBa€ 01n3bKo 20-
30 cexynn [10].

binpmoi monynsipHocTi HaOyBarOTh 4aT-00TH. 3a MporHo3amu aHamiTukiB y 2020 porri
85% B3aemoiii 3 KiieHTaMu OyIyTh BecTHcs uepe3 yar-0oTu. [lepeBara Takoi KOMyHiKallii B
TOMY, 110 4aT-00T 3a0e3medye KOMYHIKAIlilo0 3 KIEHTOM 24/7, Ta 11e ¥ OUIbII-MEHII 1IMITye
KUBE crikyBaHHs. biemie Toro, Facebook moo0imsB, 10 cTBOPSITH CHEMIALHUN aITOpPUTM,
3a SIKUM OB KUTBKICTB JI0/Iel MO0auYUTh CTOPIHKY KOMIIaHii, KO KJIi€HTaM CI0100aeThCs
CHIIKYBaHHS 3 4aT-00TOM.

IIpote BapTo 3a3HAYMTH, L0 HE BCl KIIEHTH TOTOBI PO3MOBIATH 3 LITYYHUM
IHTENIEKTOM, aie, $K IIOKa3ylOTh JOCITIJUKeHHs, Onm3bko 70% oOHIIalfH-KOpUCTYBauiB
3alleBHSAIOTh, 10 M MOA00A€THCS CHUIKYBaTUCA 3 4ar-00ToM, a e 9% NOBIIOMUIM PO
HAsBHICTH JOCBIiTy Takoi kKomyHikarii [10].

OpuuM 3 HaOIbII epEeKTUBHUX CIOCOOIB BHUKOPUCTAHHS IepeBar BXiJAHOTO
MapKETUHTY € MisIbHICTh KOMIIAHII B MOIIYKOBUX cHcreMax. [lomykoBuii MapKeTHHT €
VHIKQJIbHUM TUM, 10 KJIIEHTH KOMIAHI1 MepIli pO3NOYMHAIOTh PO3MOBY, IIYKAIOYH Ty UM 1HITY
TeMY, a KOMITaHis, SIK pEeKJIaMOJIaBellb, MOXKE BCTaBUTH ceOe B Oeciy. Lnes mosnsirae B CTBOpEHHI
OTOJIOIIEHB 1 BE€O-CTOPIHOK, SIKi BiTOOPakaTUMYThCS, KOJIM XTOCh IIIyKaTUME I[OCh PEJIEBAHTHE
10 6i3HeCy KOMIIaHii, 1 e MOJIETTITY€ TOIIYK KOPUCTYBAYiB.

Tomy B inbound-marketing oco6nuBa posb BIABOIUTHCS MApKETHUHTY B COLIANbHHX
mepexax (SMM). ComianpHi Mepexi 3aTHIIAIOThCS HAUTIOMYIISIPHIITMMH CEPBICAaMH B OHJIAIH-
cepenoBuii. [Ipote BapTo 3a3HauuTH, 1O (opMAT PEKIaMU B COLIAIBHUX Mepexax HaJaui
Oy/ie 3MIHIOBATHCh.

Sk Bitomo, 111e T0HEeIaBHA HaWO1IbII e()eKTUBHOIO B COIIATbHIX MEpekax BBa)kasacs
peKiiaMa y TMOMyJISIpHUX OJIoTepiB, sika Oyja JOCUTh JOpOTOBapTiCHOK. ToMmy, Ha IyMKY
0araTboX €KCIepTiB, IPIOPUTETHUM I KOMIIAHIi CTaHe Mepexi/] 3 O/HIET peKJIaMHOT iIHTerparii
Ha JIOBTY CITIBIpAIiO. Sk MpaBuiio, KOpUCTyBaul-MiAMUCHUKHI IIBUIKO 3a0yBatOTh, SKHI OpeH
pekiiaMyBaja Ta 4M IHIIA 3ipKa, aje sKI0 BOHM OyayThb OauuTu HOro MOCTIHHO, TO
3amaM'aTaloTh 1 3axouyTh Kynutu. [Ipuknagam takoi pekyiamu € cminpans Louis Vuitton 1
Cenenn I'omec, a6o I'anmb IMagot i Revlon [10].

Pazom 3 TuM chOTOJHI 3MIHWIKCS 1 MIAXOAW N0 HAJAIITYyBaHb KOMYHIKaIlii. SIKIo
paHile MO>kKHa OyJI0 IPUBEPHYTH yBary ayAuTopii akisiMH, 3HI)KKaMH 1 OYIKYBaTH «IIpOJaxK
B J100», TO CBOTOJIHI Taka CHCTeMa KOMYHIKAaIlll € 3acTapuior 1 MiAXiA OO0 peKjIaMu €
HeeeKTUBHUM. ChOTOJHIIIHBOMY KIII€HTY MOTpiOHA YecHICTh 1 mpaBaa. Tomy OUIBLIICTB
KOMITaHI# MepecTaiy BUAAISATA HEraTUBHI BIITYKH 1 30€piratoTh iX 3 BIAMOBIASIMU MEHEIKEpa.
Taxox Oarato OpeHIIB CTalIM BIAKPUTO BU3HABATH, 110 Y IXHBOT'O MPOAYKTY € MEBHI HEOJIIKU
a0o0 BiH HE 3aBXKIU MIIXOIUTH TSI BCIET ayTUTOPII.

CyuachHa MoJiesib pOOOTH 3 MOTEHIIITHUM KJIIEHTOM BKJIIOYA€ HACTYIIHI €TaIlu:

1. locsarTy 1 3aXONUTH yBary KJi€HTA.

2. KoHBepTyBaTH L0 yBary B KOHKPETHI Jii.

3. IliAmTOBXHYTH KITiEHTA 10 3AIHCHEHHS i [UTSI OTPIMAaHHS 02)KaHOTO Pe3yIbTaTy.
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4. 3axomuTH KIi€HTa 1 3pOOWUTH BIAHOCHHM TaKHMMH, 00 BiH MEPETBOPUBCSA B
JIOSTBHOTO KITI€HTA.

5. JlomMorTucst IOBTOPHUX MPOJIAXKiB a00 peKOMEH A1l ToBapiB KOMITaHii sl Ipy3iB.

Ha nepumii mornsa, anroputM nNpocTui, mpoTe e Ayxe 006’eMHa pod0Ta, OCKUIBKH Ha
CHOT'OJHIIIHIH JIEHb TOBOPUMO TIPO T€, 1[0 MAPKETHHT € B PI3HUX YACTHHAX «BOPOHKH IPOIAXK»
(MapKeTUHT BXIJHWM, MapKETUHT I MOCTIHHUX KIIEHTIB). ToMy MapKeTOJIOTH 3MYIICHI
NPUIYMYBATH Pi3HI TAKTHKH JJIS TOTO, 100 3aXONUTH yBary CHOXKHBAUiB, MOTIM «YTETUTUTH
3 HUIMHU CTOCYHKH 1 KOHBEPTYBATH iX J0 MPOJaKiB a00 MiAMITOBXHYTH JIO IHIIUX PE3YJbTAaTIB.
Lle Mosxe OyTH criBIpallsd Yd TapTHEPCTBO.

Jlst mocsirHEHHS ycnixXy B cepi MpoaakiB KOMIIaH1s MOBUHHA 3aJIy4aTH MIUPOKE KOJIO
KJIIEHTIB, TOOTO BUKOPHUCTOBYBATH KJIIEHTOOPIEHTOBAaHY CTpaTerito po3BUTKY OizHecy (CRM),
sIKa TTIOYMHAETHCS 3 MOOYM0BU eauHOi 6a3u kiieHTiB. [1[00 mpaBuIbHUM YMHOM TOOYaYyBaTH
CRM-cucremy, norpiono pospodutu CRM-crparerito, sika Oyne OazyBaTucs Ha po3yMiHHI
KJIIEHTA, HOT0 MOTped, a TAKOXK TOTO, UMM BiH BIAPIZHAETHCS BiJl IHIMX CIOKUBaYiB. B minomy
CRM-ctpareris — 11e CBO€EpiHA IHCTPYKIIiA KOMITaHii SIK €)eKTHBHO MPAIIOBATH 13 KITIEHTAMH.

Ha cporoanimHiii 1eHp KoMiaHii OKYCYIOTh HiSUTHHICTD SIK Ha PO3BUTKY ICHYIOUHMX
KIIIEHTIB, TaK 1 HA 3aBOIOBaHHI HOBUX. JIJI IIbOTO aKTUBHO BHKOPHUCTOBYIOTHCS IHCTPYMEHTH
inbound-marketing, 1o nepeadavyarOTh MOCKIEHHS JOSIBHOCTI KI€HTIB. B 1[bOMY KOHTEKCTI
BapTO BH3HAYMTH KJIFOUOBI MMOKa3HUKU edekruBHOCTI inbound-marketing, siki MoxHa
pO3paxyBaTy Ha OCHOBI 3arajlbHOJOCTYIHUX aHATITUYHUX cepBiciB Google Analytics, Google
Tag Manager, nasi i3 uiatdopmu poscmiiok i CRM.

[IporoHyemMO BUIITUTH HACTYIIHI TOKA3HUKH:

1) Koedimient koupepcii (CR), sikuii normomoske BH3HAYWTH, CKUIBKH BIJIBITyBadiB
caiiTy koMnaHii B KIHIIEBOMY pPe3yJIbTaTi 3aMOBHJIM UM KYITWJIM TOW TOBap, KUl OyB BKa3zaHUI
3 MeTor0 KoHBepcii B Google Analytics 4 B iHIIOMY aHATITHYHOMY CEpBici.

CR = (3aranbHa KUJIBKICTh 3aMOBJICHB / 3arajibHa KUIBKICTb BiJiBiayBauiB caiTy)*x100%.

2) Peiitunr kiaikiB (CTR) — me moka3HMK, SIKHI JO3BOJISIE€ BUSHAYNUTH BIICOTOK JIFOCH,
10 TOOAYHITM OTOJIOIIEHHSI KOMMAaHI1 1 HATUCHYNU HA HHOTO. TaKuM YMHOM MOYKHA TIOPIBHATH
CTR st BCixX OroJionieHb KOMIaHIT 1 BUIUTATH HAWOIBIIT Ta HAWMEHIN ¢EKTUBHI.

CTR = 3aranpHa KUJIBKICTh KIIIKIB / 3arajgpHe yrciio neperiasaaisx 100%.

3) Bapricts 3a kiik (CPC) — minHa, siky 3amiaTusia KOMIaHis, o0 MiTbOBHI CIIOKUBAY
II0I1aB Ha CaWT.

CPC = xomtu, noTpayeHi Ha po3MIIIEHHs peKJiaMH / 3arajbHe YUCIIO KIIIKIB.

4) Baprictp 3anyuyenHs kiieHta (CAC) — 11e MOKa3HUK, SIKUH JO3BOJIUTH BU3HAYHTH,
CKUIBKM BKJIAJIa KOMIIaHIsl Ui 3aIy4eHHsI OJTHOTO KIII€HTa, TOOTO 1€ CYKYITHI BUTpAaTH, SK1
HEOOX1JTHI JIIs1 KOHBEPTAIlii MOTSHI[IHHOTO KJIi€HTa B ()aKTUIHOTO ITOKYIIIIS.

CAC = 3zaranbHi BUTpaTH BIUIULY MAapKETUHTY 1 Mpojaxy / KUIbKICTh 3alydeHHX
KITIEHTIB.

BumenaBeneni MOKa3HUKM — JIO3BOJISIIOTH  3pO3YMITH, HACKUIBKM  €(PEKTUBHO
BUKOPUCTOBYEThCS inbound-marketing 1 1€ € MOKJIMBICTb MOKPAIIUTH «BOPOHKH MPOJIAXKIB.

BucHOBKHM 3 1aHOT0 T0C/TiAKeHHS i MepcneKTUBH NOAAJIBIIMX PO3POOOK 32 TaHUM
HanpsiMoM. CyuacHuii Gi3HEC BiJi MApKETHUHTY MparHe OTpUMaTH TeHepalito JiiB (KII€HTIB),
MpOJlaX TOBapiB YW TIOCTYr, PEHTAOENbHICTh NpoAaxiB. s MHOTO MPIOPUTETHUMHU
HanpsiMaMHM PO3BUTKY KOMIIAHII € CKOpPOYEHHs BUTpAT 1 30UIbLICHHS KOHBEPCIH HUIIXOM
Nepexo/ly BiJl BUX1IHOTO MapKETHHTY JI0 BX1IHOTO MapKeTHHTY. Tak, 3aCTOCyBaHHSI BX1IHOTO
MapKETHHTY JAaCTh MOXJIMBICTh 3aXOMUTH KJII€HTA IIHHICTIO, UM 1 MIABUIY€ThCS JTOSUTbHICTh
[IJTLOBOT ayTUTOPIi 10 KOMTIaHI].

3a pe3ynabTaTaMH JOCHIPKEHHS BH3HAUYEHO OCHOBHI METOJIMYHI MIAXOIU J0
BUKOPUCTAHHSA BXIJHOTO MAapKETHHTY Ta pO3po0JeHO Mojenb (OpMyBaHHS BXIAHOTO

C.b5. Cemeniok, B.A. @anosuu. CyuacHi menoenyii UKOpUCMAanHs MapKemuHzy @ 69
disltbocmi nionpuemcmae



ISSN 2522-9087  (Print)

Marketing and Digital Technologies Volume 4, No 1, 2020 ISSN 2523-434X (Online)

MapKETHHTY, €TaIu SIKO1 CTPYKTYPYIOTh Horo mporiec. [[ist Bu3HaueHHs €()eKTUBHOCTI TOTO Y1
IHIIOTO 1HCTPYMEHTY 3alpOIOHOBAHO psJi TMOKA3HUKIB  €(PEKTUBHOCTI, SKI JOTIOMOXYTh
MIPaBUILHO (POPMYBATH PEKIaMHy KaMItaHiro. OKpeciieHi OKa3HUKHA MOXKYTh OyTH 0a30BUMH,
MpoTe IS TIMOIIO aHAIITUKU TOTPIOHO BUKOPUCTOBYBATH CHEIiabHI MMOKa3HUKH, TaKi SK:
MOBEPHEHHSI BUTPAT HA peKJiaMy, TIOBEPHEHHS IHBECTHUIII B MapKETUHT, MOKA3HUK BIATOKY
KJIIEHTIB Ta 1HIIE, 0 CTaHE HACTYITHUM KPOKOM Y BHUPIIICHHI 3a3Ha4eHoi mpodiemu. Takox
NOTEHIIMHUN HAyKOBHH Ta MPAKTUYHHNA 1HTEpEC CTAHOBUTHME BUKOPUCTAHHS MOOUTBHUX
JIOJATKIB 1 MECCEH/DKEPIB JIJIT KOMYHIKAIIK 1 B3aEMOIIT 13 CIIOKMBavyaMH, 301JIBIIIEHHST TOUOK
KOHTAKTIB 13 KJIIEHTaMH, OJAIBIINN PO3BUTOK 1 BuKoprcTaHHs CRM-cucrem, B ToMy uunci i
aHAIITHYHUX, PICT 3HAYYNIOCTI online KOMyHiKaIlii.
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Current trends of marketing use in enterprise activities.

Aim of the article. Scientific and technological progress in the 21st century has led not only to
the technologicalization of all spheres of production, but also to society as a whole. This also applies to
marketing, as the concept of marketing has changed over the last decades, and therefore requires new
developments. Accordingly, the purpose of this article is to identify current marketing trends, develop a
methodology for forming and modeling the process of outbound marketing, as well as provide
recommendations for the use of new marketing tools by domestic companies

The results of the analyses. The article highlights the most common types of modern marketing-
outbound or traditional (Outbound marketing) and inbound marketing, that is, progressive (Inbound
marketing).

Outbound marketing is a traditional business promotion where a company wants to bring their
product or product idea to a specific audience (end consumers). For this purpose, it uses a monologic
version of communication with consumers through various types of advertising (television, radio, print,
outdoor advertising, newspaper ads, advertisements, promotional leaflets, brochures, catalogs, etc.),
exhibitions, "hanging" over its market, makes cold calls in order to capture the market, sell it with their
information. Thus, the company is forced to act aggressively to attract attention to itself.

Inbound marketing is an innovative way of engaging customers in the business that involves
promoting the company on search engines, social networks, electronic publications and blogs, through
the creation of RSS feeds, and through other forms of content marketing.

The article compares Outbound and Inbound marketing by the following characteristics: main
purpose, tools, method of interaction with the audience, type of communication between brand and
audience, tactics of business promotion, demand of specialists in the labor market, channels of business
promotion, and also advantages and disadvantages of inbound marketing. We also propose a method
of forming inbound marketing, which includes the formation of demand through quality content,
customer engagement - the main tools are blogs, social networks (SMM), SEO-optimization of the site;
conversion of clients into potential consumers of the company through the tools of call-to-action,
landing pages, forms of personal data, database of contacts; rapprochement of potential customers with
the company, turning potential customers into target. The proposed inbound-marketing technique
covers the main steps of transforming a potential customer into a target consumer, enabling marketers
to attract visitors, convert them to leads, and turn them into a target audience.

Conclusions and directions for further research. According to the results of the research, an
inbound-marketing model was developed, which includes a number of stages that structure the process
of forming an outbound-marketing. To determine the effectiveness of a particular tool, a number of
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inbound marketing metrics are offered to help the company properly shape its advertising campaign.
Outlined metrics may be baseline, but for deeper analytics, you need to use custom metrics such as:
return on advertising costs, return on marketing investment, customer outflow, and more that will be
the next step in addressing this issue. Also of potential scientific and practical interest will be the use of
mobile applications and messengers for communication and interaction with consumers, increase of
customer contact points, further development and use of CRM-systems, including analytical ones, the
growing importance of online communications.

Keywords: Outbound marketing, Inbound marketing, marketing concept, branding, SEO site
optimization, SMM, company blog, chat bot.
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